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Like all °59 Cher 


me 


HFRESH, FINE 
AND FASHIONABLE! 


Chevy’s Slimline design says ‘rom the clean thrust of its grille t ‘hevy’s n gineering vel 
. . | | mproved sus 

new in a way all its own. And . 
) re Le is, i r-saving l 

beneath the beauty there’s eealiniads:. Snatie you'll find its Thrift 6. ir Chevrolet: d 


aeaier s 


new engineering that goes — 'eauty has a practical slant tor waiting now with the car that's det 


y 


different 
down deep. Here’s all the car 


Division of General 


anyone could ask for! rror acryli otors, Detroit 2, Michigan. 
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Here’s PROOF that this telephone idea WORKS 


ell } 


From a recent letter written by a Birminghan 


businessman: 


“Just a few moments ago I saw your advertise- 
ment [reproduced above] and it gave me an idea. 
We had a sale hanging fire, so I placed a Long Dis 


tance call to the prospect. 


“Within five minutes after reading your ad | had 
obtained an order for more than $7500 worth of 
equipment...” 

Very truly yours, 
Eppert & KIRKMAN Co., INc. 


James A. Lovell. Vice President 


as 


plan w 
piia 


BELL TELEPHONE 
SYSTEM (&) 


Long Distance pays o 


I se it nou jor ¢ 








‘NATIONAL 


Multiply the cans you see here by 2 billion 


and it still falls short 
of the output it takes each year to pack the myriad products we 
The actual yearly total in the U.S. alone: more than 


40 Aillion cans 


buy in cans 
26 billion of which contain foods of almost every 


imaginable variety 


Through its Weirton Steel Company division, National Steel is a 
leading supplier of the tin plate from which cans are made. 
Weirton produces both electrolytic and hot-dipped tin plate. . . 


NATIONAL 


STE 


National 


pendent source of this n 


and its output makes Stee! 


ateria 


plate is just one of many quality steels 


Tu 
which National Steel sf 


and steel prox 
Another National 


A look-ahead service dedicated to al 


teel specialt 


is Service American in 


through its five divisions: Weirton Steel Company, Great 


major 
Lakes Steel Corporation, Stran-Steel Corporation, Enan 


Corporation, The Hanna Furnace Corporation. 


STEEL CORPORATION, GRANT BUILDING, PITTSBURGH, PA. 
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SIDE LINES 


Our Window On The W orld 


As 


you, 


ANY New Yorke 
of the 
Manhattan's 


ristmas 


tell 
happiest sights 
Fifth Avenue 
any other 
the smart 


will 
one 
along 
at Ch time 
time for that matter 


store 


Oo! 
are 
glass show- 
with 
ful displays of goods and fashions 
The best-dressed of tact, 


crowd- 


windows: great 


cases gaily festooned color- 


them, in 


so eye-catching and 
that must 
off to 
keep the window gawkers from jos- 
tling. the 


destrians 


are 


stopping many a store 


rope them with stanchions 


pe- 


and 


window to check the new 


Several months ago, howeve1 t 
struck us that the window afforded 
an excellent opportunity fo 

cover subjects to tell somethings 
their 
plays of 


The 


with every covet 


in the for 


own story 
thei: 
has 


goods 
Four 


idea caught on 
-teature 
designing and executing 
resting exhibit. Even the sing] 
ception thus fa 


a packaging con 


pany—had to beg off only becaus« 


‘ared 


that 


Ving 





bottlenecking 





traffic on the 
sidewalk 


FORBES 








Up to now, 
we hadn't 
thought about 
roping off our 
own 
but 
idea 





window, 
it’s an 
While 
perhaps no 
match for a 
Lord & Taylor 
a Saks Fifth Avenue, our little 
window has become quite a crowd 
puller in its own right. Located at 
the foot of the Forses Building (on 
the southwest corner of Fifth Ave- 
nue and 13th Street). the window 
may not be very big by Fifth Ave- 
nue standards, but ou 
the world of 
has doing a B 


or 


window on 


business & finance 


been Altman-sized 


job of catching the eve of many a 


passerby 
industry under Glass 
recently 


Until fairly 
our window—redressed 
with every new issue of Forses 

featured only 
the 
an enlargement of the first page of 
the Yet simple 
was, it pleased us no end that even 
that was enough to attract 
groups ol sidewalk readers 


attraction 


a huge blow-up of 


magazine cover together with 


cover story as it 
small 
An- 
ticker . 


housed in a separate phone booth- 


other our news 
sized glass case at the right of the 
Together they 
magnetic pull only 
on people chancing by, but others 


window seemed to 


have a not 
working in the neighborhood, who 
their 
the 


hour 
Inc 


lunch 


Forbes 


made it part of 


ritual to drop by 


Subscr 


as 


F 








versatile w 
low nas Show 
cased « 
Texas 
Sulphu 
samples 
bottles to moc K-ups of miniature 


Martin Co Western U 


provided an historical panoram: 


missiles 


nior 


its message equipment by 

ing a replica of Samual F 

original telegraph ke ! 
Desk-Fax machin 

most colorful window 

by American Expre 

which designed scale models of 

the At 

Triumph and the Eiffel Tower and 

superimposed them on a treme! 


modern 
of the 
decorated 


tourist attractions as 


dous, illuminated map of the world 


In one instance 


Window Dressing 


our window posed a problem ir 
Torep 

heed Aircraft’s activities, the 
pany 
their 


proved 


public relations esent Lock 


con 


model ‘ 


supplied us with 


jet aft The display 


aire! | 


that people 


lure | 


the street 


such a 
off 
a plane to take home to 
This little Fifth Ave 


is not a major part ot! 


came in 


FORBES at 
tivities by any means. But it i 


ome 


more example of how we follow 


FORBES 
vide a public window on 


guiding principle: to pro 
the fa 
busing 


nating world of 


finance 


Volume 63 
No. 2 


postage 
rbes 





Yow ll have to wap step 


: a. 
- ~ : - 


“is 


All America is growing—but 
the fast-growing youngster of 
the “family” is the modern South! 








livelier, Uncle Sam 


-to keep up with the young, 
fast-growing Southland! 








A recent U. S. Department of Commerce report 
shows the following expansions in major fields 
of business activity from World War Il (1946, 
‘47 or ‘48) to 1958: 

PER CENT INCREASE 

FOR THE FOR THE 

SOUTHEAST U.S 
Dollar-value of construction contracts 220° 61° 
Manufacturing employment 23° 10 
New plant and equipment expenditures... 119% 87 
Dollar-value added by manufacture 101 95 
Electric energy produced 242 165 
Number of manufacturing establishments 40% 26 
Doilar-value of manufacturing payrolls 122 11] 
Contract construction employment l 53 
Dollar-value of bank deposits 49 
Dollar-value of life insurance in force - 
Motor vehicle registrations 12 83 
Dollar-value of wholesale sales 3% 30 
Dollar-value of retail sales § 30 
Retail and wholesale trade employment : 32 


Dollar-value of world trade (imports and 
exports) through Customs districts 


Dollar-value of retail trade payrolls 
Gross personal income 

Per capita personal incor 

Cash farm income 

Number of industrial and commercial firms 
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INDUSTRIALISTS: Come South 
now and grow with America’s 
“youngster” opportunity-land! 


IT’S TRUE! The economic development of the 
Southland since World War II has out-paced the 
national rate of growth in practically every category 
you can name. Don’t take our word for it. Just look 
at the official U. S. Government figures on the left 
and you'll see that this is so. 


There are many good reasons for this. Industrially, 
the modern South is still a “youngster,” experiencing 
right now those wonderful years of sudden, surging 
development that just naturally go with growing 
up. In addition, it has plentiful manpower . . . rich 
resources ... expanding markets ... all the things in 
one neat ‘package’ that make for industrial success. 


To every young and growing region there comes 
a time of phenomenal development to maturity. This 
is its era of opportunity — the confident, vigorous 
growing-up years. That time for the Southland is 
now. The opportunity is yours. Come South now 
and grow with the young, fast-growing Southland. 
“Took Ahead Look South!” 


SOUTHERN RAILWAY SYSTEM 


WASHINGTON, D. C 


THE SOUTHERN SERVES THE SOUTH 











The FIRST 
NATIONAL CITY BANK 
of New York 


Head Office: 55 Wall Street, New York 


74 Overseas Branches, 
Offices and Affiliates 
eeeeeee 


77 Branches 
in Greater New York 
eoeere3see#e#e8re8 8 8 @ @ 


Statement of Condition as of December 31, 1958 


ASSETS 
CasyH ann Dut 767,601,412 


Unirep States GoveERNMENT OBLIGATIONS . ’ 1 511,901,738 


511,051 


om BANKS. ° a oe . 


STATE AND MunicipAL SECURITIES. . 2. . . >a 
OTHER SECURITIES 
Loans 3,836,340,391 


Customers’ Acceptance Liasinit 98 668,993 


kKeperat Reserve Bank Strock 18,600,000 


S3ANKING CORPORATION . 2. 


47,129,511 


995,347 


INTERNATIONA 


Bank Premises, FURNITURE AND EQUIPMENT . 


, 
lrems IN TRANSIT WITH OVERSEAS BRANCHES 


9. 398 216 


Total. —— . $7,926,482,441 


Oruer ASSETS 


LIABILITIES 
ey OSITS “ “ . . ‘ . " > a s ‘ : E $7 ,009 693,334 
102,912,162 


nos BorROWED.,. . . ° 1,245,700 


LIABILITY ON ACCEPTANCES AND BILLS 


FOREIGN | 


RESERVES 


UNEARNED INCOM! oe ae oe 3,878,912 


TAXES AND AccrvuED EXPENSES. . . we 57,293,047 


DiviDEN 8 280.000 


SHAREHOLD! 
CAPITAI 2740_000.000 
000, 


SURPLUS 


Unpivipep Prorits . . 13,179,286 


380,000,000 


Tot 


Afhliate of The First National City Bank of New York for separate 
administration of trust functions 


BANK FARMERS TRUST COMPANY 
Head Office: 22 William Street, New York 
Capital Funds $34,595,373 


CITY 


We shall be glad to send, upon request, a complete copy of the 1958 ‘Report to the 
Shareholders” of THE FIRST NATIONAL CITY BANK OF NEW YORK and 
CITY BANK FARMERS TRUST COMPANY 
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President, General Foods 
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RICHARD S. PERKINS 
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READERS SAY 


Dollars From Debt 


Str: Your 
Corp 


article on Georgia-Pacific 
(“Owen Cheatham’s Golden 
Green,” Forses, December 15), showing 
how the company made money for the 
stockholders by going into debt, should 
end for all time the old argument that a 
company should debt. One need 
look at the coppers to see what 
happens to companies which follow the 
opposite keeping 
cash in the corporate 
Georce S 


avoid 
only 
course of heavy 
vault 
Gray 


amounts of 


Chicago, Il 


Stock Dividends 


Sir: In 
a list of 


‘Fact and Comment” you show 
(Forses. De- 
this heading 
‘Here are the larger Big Board 
which paid a dividend in 
Excluded are 
more than 10% 
American Stores Com- 
this list? You men- 
grocery chains—Con- 
solidated Foods, Grand Union and Jewel 
Tea vet 


Payers in Paper” 
cember 15) Underneath 
you Say 
have 
this 
stock dividends of 
May I ask why 
pany was left off 
three smaller 


issues 


stock so far year 


tion 
American Stores has paid 5% 


stock dividends in every 
in 1954 


year beginning 


JoHN M. Duntwap Jr 


Portland, Ore 


Reader 


Stores 


American 


was left off the 


Dunlap is correct 
nadvertently 


Forses list.—Epb 


Sir: Your article does not mention the 
everlasting headache and the legal and 
ethical stock dividends 
to trustees and other fiduciaries 
they 


problems bring 


For one thing require storage 
bookkeeping, and records for income tax 
purposes. More serious is the question 
posed when the income of the trust be- 
longs to one person and the principal will 
eventually be another It 
takes specialized lawyers and accountants 
under the laws of 
much of a stock 
principal and how much income 
case, it is hard to make-a 


to two 


received by 
to determine some 
states how dividend is 
In any 
decision fair 
different re- 
quirements and investment objectives 

JoserpH Y. JEANES JR 

Assistant Vice President 

Wilmington Trust Co 
gton, Del 


beneficiaries with 


Wilmiur 
Cash & Chemicals 


Sir: I was dismayed at your choosing 
4s your supplementary yardstick of prof- 
flow per $1 of equity, 
this yardstick to judge 
Dow's performance superior to du Pont’s 
FORBES The Road of No Retreat, 
Ja 1) 
Your 


ratio is not a valid one, not 


itability cash 


and in using 


cash flow ‘net equity profitability 
logically or 
Just 
as net earnings May hide a large depre- 
ciation, so would the net equity hide a 


(CONTINUED ON PAGE 49) 


as a basis of judging performance 
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to 
ne 


“f, 


have to 


see it to believe it! 


Summer sports are enjoyed all winter in Southern California, 


America’s New #2 Market 


With. $9 billion in retail sales, the Los 


Angeles me tropolit in area is now second 


New York 


irly 15,000 new residents a 


And how it’s growing 
month 

figures. But statistics are 
You ilso need the 
irea for sound marketing 


Linpressive 
ly half the story 
el” of the 


{ xpansion decisions 


That’s why many business leaders 


} 


visit So her witornia regularly Es 


pes 


Sunny 


you a complete change of 


A 


ially when days here ire 
zens of new sights offer 
sce 


Isn't it time vou made the trip invest 


business trip 


pays two ways 


ment that offers double 
now to get new vigor a id ene 


gaining a fresh new viewp 


busime Ss 


Free Color Map — Locat 
Los Angeles County, all S 
Plus homes of 80 TY 

Mail the upon today 


fornia 
stars 
ALL-YEAR CLUB OF SOUTHERN 

rtiseme ; - } 


This Ive nf 


Angeles, fF 


Torrance ’ § 


oe, 


l ist Inf ’ ( 


7 


PLEASE PAINT NAM aD " 


ee F 





"So then U.S. Steel invested $770 million in us” 


An American baby is born every eight seconds—11,000 every day—4,000,000 a year. Our population will 
soon be over 200 million. And as our population grows, our production must grow. We'll need millions of 
new homes . . . new schools and hospitals . . . new highways to carry 75 million motor vehicles by 1970 
not to mention countless appliances and conveniences that haven’t even been invented yet! 
No temporary setback can stop the growing needs of our population. That’s why United States Steel 
has gone ahead with expenditures totaling $770 million to provide more and better steels for tomorrow’s 
citizens. This is the practical way that we’ve demonstrated our faith in the future 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


DE GAULLE’S BLOOD, SWEAT & TAXES 


“It the country looks to me for leadership, that is Frenchmen felt de Gaull 

because it wishes to move, certainly not toward th they were not ready for his 

easy way out, but toward effort and renewa I sweat and tears 

make no secret of the fact that for some time o = misunderstanding the reasons 
country will be put to the test. But the recovery at r, too many Britons and Am« 


which we are aiming is such that it can repay us as an anachronism who had lost all By ov 


for anything.” l ng his hand, a man who had lived beyond |} tim 


With these words in the declining days of 1958, Pres oft giory So we tended to unde rn I M; 
dent Charles de Gaulle broadcast to the people of France regarded him as a potentially dans 
his proposals for higher taxes and curtailed spending artist, traditionalist tendency 
His words were hauntingly reminiscent of the “blood d with Republican France 
sweat and tears” theme with which de Gaulle’s old ally This w rorty -headed judgme nt wa 
and adversary Winston Churchill once rallied the Britis! ‘harles Andre Joseph Marie de Gaulle 
people. Needless to say, de Gaulle’s proposals for blood : “~asy man for the Anglo-Saxon n 
sweat and higher taxes brought forth some grumbling sven so cosmopolitan an American : 
But grumbling is only human. The truly impressive vas irritated by de Gaulk 
thing was the way the French people seemed ready to | ase, mad ad jokes about de Gau 
accept a measure of discipline from de Gaulle that the: nearnation of Joan of Ar« 
had refused from a number of his well-meaning but ral s he would a 
powerless predecessors Thus did de Gaulle de monstrate roug ! into line by threateni: 
ability to move the French people t Free French Forces. Even the g 


once more his amazing 


to do what they should do rather than what they nt isual infuriated by the 
ate 

But this time there was an added measure of greatness rtainly saulle could be annoy 
to de Gaulle’s accomplishment. The dignity id skill you re ” Anthony Eden chide 
with which he has almost singlehandedly <tricated Wi at vou hav ause more tt 
France from  near-chaos othe 
has shown us that this “Of cor 
oft-maligned and recently ’ Gaulle 
all-but-forgotter French pow 
soldier is one of the great- Church 
est men in the Free World being too 
today ; : Gaull 

Most Frenchmen, ap- am too 
parently, never doubted it. Today 
That is why so many of longe: 
France's best men rallied to for 
h . ings vith 
quarters was a hotel room, France. For 
his only claim to authority Gaulle himself is no longe1 
a brigadier general's com- “too poor to bow.” The 
mission on which the ink evolution of the tank-con- 
was hardly dry Even scious colonel into the 


CHARLES DE GAULLE (1948, 1958) a 
after the war, millions of the soldier has evelwed Into a statesman SKiii pe lal though 
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slow, has been thorough. Like a real veteran did de 
Gaulle handle the politicians of France, keeping most of 
them with him yet remaining aloof from their quarrels 
Machiavelli himself would have admired the way de 
Gaulle dealt with the extremist “colons” of Algeria 
soothing them but promising them nothing and finally 
reasserting Paris’ authority in a way that not even the 
worst hot-head dared challenge. And now, though he is 
admittedly no businessman, de Gaulle is preparing France 
for a return to fiscal sanity under the direction of his 
businessman Finance Minister Antoine Pinay 

De Gaulle has done all this without once descending to 
demagoguery or bully-boy tactics. Even for the doubters, 
he has thus dispelled the last suspicion that he harbors 
fascist tendencies Yet actually there was never anything 
of the totalitarian about Charles de Gaulle 


theatricals of Mussolini were as foreign to him as Hitler’s 


The phony 
beer hall brutality or Peron’s bread-and-circus gim- 
mickry. De Gaulle simply understood better than most 
Frenchmen what any good democrat must realize: that 
there can be no ffeedom without a measure of discipline 

Events showed—as de Gaulle always predicted they 
would—that the weak Fourth Republic could not inspire 
the discipline needed to keep France safe from the twin 
evils of fascism and communism. The chances are 
encouragingly good that de Gaulle’s Fifth Republic will 
succeed where the Fourth failed 

His success would be a great victory for the Free 
World. For in de Gaulle’s own words 

‘Nothing will assure peace, nothing will protect 

order in the world, if the Party of Liberty does not 

succeed, amidst the evolution imposed on society by 

the progress of modern technology, in establishing 

an order in which the liberty, security, dignity of the 

individual can be raised and guaranteed to the point 

ol appearing more desirable to the people than any 
The re 1S 


no other way of assuring in the last resort the 


advantages offered by wiping them out 
triumph of the human spirit over matte: 


wo 
«a 


BACK TO NORMALCY? 


In the financial sphere, one aspect of President de 
Gaulle’s economic austerity program already has beet 
felt in all the banks and bourses of Europe, as well as it 
Wall and Lombard Streets. By devaluing the frane and, it 
effect, replacing the old 420-to-the-dollar “soft” fran 
with a new 20c “hard” franc, de Gaulle and Pinay have 
made their countrymen swallow one big dose of medicine 


Medicine becauss Frenchmen 


devaluation means that 
will have to shell out more frances to buy foreign goods 
also, that French exporters will get fewer dollars and 
pounds for their goods. This should have the effect of 
slowing down imports into France and speeding up French 
exports. The result should be a:real narrowing of the 
dangerous gap in her balance of payments that pushed 
- France to the brink of bankruptcy and her creditors to 
the point of exasperation 

Most encouraging of all, the French move helped pave 
the way for a very welcome bit of good news. It made 
it possible for France to join with Britain, West Germany, 
Belgium, Luxembourg, the Netherlands, Italy, Norway, 


Sweden and Denmark in making their currencies more 


12 


nearly convertible. It was not quite full convertibility 
that the Western Europeans adopted on the first of the 
year, Residents of Britain, for example, still cannot get 
dollars or francs for the asking. But any foreigner can 
now freely trade his pounds for dollars or any othe: 
Most Europear 
countries have gradually been taking down the bars; in 


currency. This is only a limited move 
effect there were few cases left in which currencies 
remained blocked. The latest move will help, for example 
Britons living abroad. It will probably also mean that 
bankers and import-export firms will no longer have t 
worry about the 2c or 3c range within which the present 
“supported” pound has been allowed to fluctuate. Life 
should be simpler for tourists, too 

Limited the move may be, but psychologically it is a 
great step forward. If the latest step does not cause runs 
on the reserves of any major European nations, the day 
may not be too distant when money will be truly con- 
vertible and capital can flow freely as it did in the old 
gold-standard days. When that happy day comes, ths 
Western World will at last have gotten verv close t 


economic normalcy 


a 
a 


SHERMAN ADAMS” SUCCESSOR 


1 


A few days ago I was talking witl 
Majo: General Wilton B Persons 
U.S.A (ret.), successor to Governo 
Sherman Adams as Assistant 
President. A framed newspaper clip- 
ping hangs on the wall in his White 
House office in such a position that 
a visitor cannot escape noticing it 


Wilton Persons 


Its content reveals most effectively) 


the good humored astuteness which 


along with other characteristics, has made Jerry Persons 
for so long a key figure in the Eisenhower inner sanctun 

The brief article is from the London Observer of 
Septen ber 28, 1958 It reads 


SHERMAN ADAMS’ SUCCESSOR 
From Philip Dean¢e 


Mr. Wilton B 
Persons, a retired major general of 62, was 
appointed today as successor to Mr. Shermar 
Adams, the Assistant to the President wh« 


resigned unde 


Washington, September 27 


pressure of the Republica 
Party for accepting gifts from an industrialist 

The appointment of M: 
been deputy to Mi: 
taken as a sign that the position of 


Persons, who has 
Sherman Adams, was 
“Assistant 
to the President” will no longer have weight 
in the making.of policy as it did with M: 
Adams. Mr. Persons has a reputation fo 
amiability and is considered a competent office 


manage! 


For favor-seekers who can’t be satisfied, the clipping 
gives Persons a perfect out. But those in the Know ar‘ 
well aware, “news” report or no, that Persons is the 
President’s White House Aide No. One—and no doubt 


about it 
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Natural Gas Provides... 


LIFELINES fo. TOMORRO 
in PIPELINES plonned TODA 


In the next few years, the people in the West are 
going to have a lot of new neighbors. The western states 
served by El Paso Natural Gas Company and its sub- 
sidiaries are growing three times as fast as the rest 
of the nation 

There are good reasons for this rapid growth 
climate, scenery, a dynamic economy. New businesses 
are starting, old businesses are expanding 

Spurring this progress are energy supplies — natural 
gas, liquid petroleum, water power and solid fuels. They 
fuel business machinery, heat homes, power mills, pro- 
vide the basic essentials for the comforts of life 

Today, natural gas is the West's fastest growing source of 
energy. Use of natural gas is expected to rise an estimated 
86 per cent in the decade ending in 1966. 

It’s our job to see that the West gets that gas. We are 
constantly searching for new reserves, developing them 
and then building the pipelines to deliver the gas to 
distributors and industries, from wells hundreds of 
miles away. 

This effort pays off in the assurance that years in the 
future —even with demand growing at a record pace 
the West will have the energy supplies essential for 
continued growth. 


EL PASO NATURAL GASIII]COMPANY 


Common Stock listed on the New York Stock Exchange, Midwest Stock Exchange and Pacific Coast Stock Exchange. 
Registrars; New York, City Bank Farmers Trust Company; Chicago, The First National Bank of Chicago 








Transter Agents: New York, The Chase Manhattan Bank; Chicago, Continental Illinois National Bank and Trust Company of Chicago, 
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THE 
~. CHASE MANHATTAN 
BANK 


HEAD OFFICE: 18 Pine Street, New York 


Statement of Condition, December 31, 1958 


ASSETS 
Cash and Due from Banks. . . . ..... $2,100,874,863 
U.S. Government Obligations . . . . . . . 1,505,876,335 
State, Municipal and Other Securities . . . . . 442,967,864 
Pe. as ew ate 6 «© 6 Be er Me 178,722,647 
a a a ae a ks oe 3,807,259,870 
DOES a kk Sg! BE a ee, “te 65,042,893 
Customers’ Acceptance Liability. . . . . . 165,547,113 
DT. — + & « 6 ao & we ES 63,690,154 


$8,329,981,739 


LIABILITIES 


Deposits to Se a ae a oo sae a a et ee Oe $7,.386,096,807 
Foreign Funds Borrowed . . . . . . 4,136,456 
meserve for Taxes «. « «© «© © ote « 58,773,172 


Acceptances Outstanding . . . . 014,712 


Less: In Portfoli ° ° ° ° ° ° ° .765,846 169,248,866 
eee Ree we we OU CU le 60,568,261 


Reserve for Contingencies 7 Ghee ee 19,749,712 
Capital Funds: 


Repel Stock « 5 8k tlt ll 625,000 


14,090,000 Shares —$1 


Pe i + oe se we Oe 000,000 
Undivided Profits. . . . .) 7,783,465 631,408,465 


$8,329,981,739 


Ot the above assets $5] $0,056 are pledged to secure public deposits and for 


other purposes, and trust and certain other deposits are preferred as provided 
by law. Securities with a book value of $25,412,945 are loaned to customers 


against collateral. Assets are shown at book values less any reserves. 


Member Federal Deposit Insurance Corporation 
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WHAT KIND OF WATCHDOG? 


About the Securities & Exchange Commission's role 
as guardian of U.S. securities markets, there is 
no argument. But the way it now intends to do its 
job has recently raised 


TuckebD behind the Capitol on 
Washington's narrow, cluttered Sec- 
ond Street is a squat white building 
which looks very much like a ware- 
stocked with old government 
records. Even within its 
clad this impression persists 
Down the long corridors that honey- 
comb the building move very few 
people. From behind the closed doors 
of the drab which line both 
sides of corridor no sound 


away 


house 


asbestos- 
walls, 


offices 
each 
issues 

Yet from this quiet backwater of the 
lively Washington scene emerged some 
of the financial headlines of 
1958. Known unflatteringly as “that 
tar paper shack on Second Street,” 425 
Second Street, NW, 
the home of the 


noislest 


Washington, is 
Securities & Ex- 
change Commission, watchdog of the 
Yet as a 
watchdog, in the 25 years of its exist- 


nation’s securities markets 


ence the SEC has been surprisingly 
unremarkable either for its bark o1 
its bite. Normally the five-man Com- 
mission has chosen to work sedately 
and unobtrusively through the courts, 
and _its chairmen have 
rarely breathed the kind of headline- 
making fire that 


successive 
captures a nation’s 
attention 

The Fire-Eater. The same can hardly 
be said of the SEC’s 13th chairman, 
Edward N. Gadsby, 58, who took office 
in August, 1957. In his brief tenure, 
Gadsby has precipitated more excite- 
ment and more controversy over the 
Commission's affairs than most of his 
predecessors combined. Items 

e An off-hand remark in a fire- 
eating speech which appeared to be an 
indictment of no industrial 
giant than $3,114.5-million total assets 
Ford Motor Co 


less an 
for assenting in high 
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a storm of controversy. 


pressure publicity tactics to promote 
the historic first public offering of 
Ford stock at a good seller's price in 
1956. (Seemingly 
storm of 


surprised at the 
comment his remark 
duced, Gadsby later apologized for it, 
observed that he had not meant to 
impugn Ford Motor Co.'s motives.) 

© A 
aimed at halting publicity on a pro- 
posed securities by Arvida 
Corp., a Florida real estate develop- 
ment company headed by Arthur Vin- 
ing Davis, former chief of Aluminum 
Co. of America, on grounds that the 
had 


pi ess 


pro- 


temporary restraining order 


sale of 


underwriters 
by holding a 
distributing 
offering 
ment had been filed 


‘jumped the gun” 
conference and 
releases announcing the 


before a registration state- 


THE SEC’s CHAIRMAN GADSBY: 


he stirred up a storm 


° Repeated statements, climaxed 
by a speech by Gadsby to the annual 
convention of the Investment Bankers 
Association in December, bluntly 
warning that the SEC intent on 


cracking down in its 


was 
enforcement ol 
Section 5 of the Securities Act of 1933 
which forbids a company issuing new 
that 
“offer to 


registra 


securities to 
could be 
sell” the 
tion 


perform any act 
construed as an 


stock before final 


@ Dramatic char ges that Louis Wolf 
stockholder in 
had deliberately 


son, largest 
Motors inspired mis 
leading that 
sented the Wolfson family 
the company, 


Ameri an 


press stories misrepre 
interest in 
fact Wolfson 


disposed of his holdings 


when in 
had already 
and gone short on the stock 
he denied the 
consent to an 


Though 
Wolfson did 
injunction 


charges, 
which de- 
dealing in the 
thereby, according to Gadsby 
the financier to lose 
tity of dough” in the 
that developed 


layed him in issue, 
causing 
any God’s quan 
short squeeze 
© Repeated 
SEC 


alle ged evaders of 


he adlins 
fficials against lesser 
SEC 
taking the torm ol 


-grabbir t’ ait 
tions by 
real o1 regu 
usually 
injunctions, but 


lations 
including a few in 
obtained in the 


dictments, courts 


@ Spectacular legal action last fall 


Art 


dra 


against alleged maz ipulators rf 


loom Carpet stock whicl rose 


from 3*%4 early in the veal 


matically 
to 275% in September 
to 13% In a court action, the 
charged Hyman Marcus, then chai 
man of U.S. Hoffman Machi 
large holder of Artloom t\ 
New York broker-deale: 
Latimer with engaging in 

of Hoffman stock (i.e., sin 
buying 


then plummeted 


SEC 


nery, 


ultaneously 
and selling the ssue at the 


same price to create the impressior 


of great activity) and with meanwhile 
manipulating both Hoffman Art 

Latimer’s firm was 
Eventually both Mar 

cus and Latimer, though denying guilt 
a SEC stipulation as to 
which charged 
wilful violation” of the 


and 


loom stock while 


distributing it 


consented to 
the facts in the case 


them with 
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federal The 


Latimer firm also permanently lost 


anti-manipulative laws 
its registration as a broker-dealer. 

The Narrow Line. 
licized events have done much to 
focus attention on the SEC in 
months 


Such highly pub- 


recent 
more, indeed, than it has en- 
yeal It 
broad 


joyed in many a has also 


provoked some basic conclu- 


sions about the strengths and weak- 
nesses of the Commission itself 
Certainly not debatable is the exist- 
ence of the Commission. As the legal- 
ly constituted watchdog of U.S. 
curities markets, the SEC’s place on 
the American scene is secure and ac- 
cepted. No than private 
investor, whose interests the SEC was 
established to safeguard, would any 
reputable Wall Streeter wish to see 
A return to 
the freebooting practices that ruined 
The Street’s reputation in the 1920s 
could benefit only an unscrupulous 
minority. Without the confidence that 
a context of regulation has since pro- 
vided, the U/S. industry 
could hardly -have reached its great 


se- 


more any 


the Commission’s demise. 


securities 


present dimensions 

Yet if the Commission's existence is 
hardly debatable, the conduct of its 
business most certainly is. And as 
recent events have made increasingly 
plain, its task is a highly difficult one 
Between the enforcement of 
the law that creates a healthy atmos- 
phere in the securities markets and the 
over-regulation that might well put 
intolerable hobbles on the free opera- 
tion of the auction market in securi- 
ties, the walk an 
extremely narrow line 

Determination & Discretion. In nego- 
tiating it, the commissioners are faced 
with a difficult en- 
forcement agency, they operate with- 
in the bounds of two fairly specific 
federal laws established by Congress 

e The Securities Act of 1933, which 
requires that, unless exempted, public 
interstate commerce 
or through the mails must be 
with the SEC. In 
applies to nearly all securities 

e The Act of the same 
year, which specifies that all corpora- 
tions 


proper 


Commission must 


choice As an 


offering sold in 
regis- 
tered effect, this 
sold 
Exchange 
whose listed on 
file 
annual re- 
ports, and othe: required information 
regularly with the 

The fundamental 
both and the weapon in 
the hands of the Commission, is an in- 
“full the 
corporation's affairs in the interest of 
securities buyers and holders. Yet the 
Commission’s business is not merely a 
determined 
of the law. For as a quasi-judicial 
agency, the SEC 
range of discretionary 


securities are 


domestic stock exchanges 


registration applications, 


must 


Commission 
requirement of 
acts, majo} 


sistence on disclosure” of 


mechanical enforcement 


also has a wide 


powers in de- 
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Total Corporate Offerings Billions of Dollars) 


POLICE ACTION 


Bull markets mean hard work for 
the SEC's limited staff. More new is- 
sues are offered; thus, for more 
must be investigated at the time of 
registration 





ciding how to.carry out the law 
it has 


And 
those 
discretionary powers that the Com- 
mission has aroused no little criticism 
and 


been in the exercise of 


even foreboding 
reputable securities men. 

The Speaker & The Speechless. Never 
was this foreboding more acute than 
following Chairman Gadsby’s speech 
to the Investment Bankers Associa- 
tion at Bal Harbour, Florida in De- 
cember. Normally, the association's 
conventions are somewhat 
frivolous gatherings devoted to mer- 
riment and a review of the year’s un- 
derwriting profits. When Gadsby had 
finished speaking, however, there was 
precious little the air. 
In blunt fashion, and some thought 
needlessly belligerently, he announced 
that the SEC henceforth intends to 
crack down in its enforcement of Sec- 
tion 5 of the Securities Act of 1933. A 
key part of this section expressly for- 


more, among 


annual 


merriment in 


bids any company engaged in issuing 
new stock to release any public state- 
ment prior to registration which 
could be construed as an offer to sell 
the stock read his 
intent, Gadsby was determined to en- 
force a broad interpretation of what 


As his audience 


IN TORONTO’S STOCK EXCHANGE: 


“the money's in this country 


offer 
many thought to the point of 


might be construed as such an 
to sell 
serious harm 

Gadsby’s fire-eating speech left the 
themselves 


assembled underwriters 


speechless. As they saw it, the intent 
to halt unethical 
offerings in its 
limited 
indeed 


of the law is clearly 
stock 


that 
thing 


promotion ol 
tracks, and in construc- 
But the 
seemed 
fail to 
innocent 
‘ ffective ly 


engaged in a 


tion a good 
broad interpretation Gadsby 


ais- 


would 
between the 
For it 
company 
stock 
announcements in 
the stock 
tions: annual reports, earnings state- 
ments and the like). In short, it could 
well fall into serious and costly trouble 


to be advocating 


criminate and 


the guilty would 


muzzle any 


new issue of from even the 


most routine 


with 


con- 


nection sale (excep- 


over anything it might say, howeve1 
innocently. Gadsby 
that he was not trying to muzzle ei- 
ther company or press. But as the in- 
vestment bankers the 
interpretation of Section 5 he seemed 
to have in mind could hardly 
any other effect. As one banker put 
it: “The primary insistence of the law 
is full disclosure. But this broad in- 
terpretation would the 
opposite. Let’s be realistic about this 
Whatever facts the public was denied 
would be known to at least 
people, and that would clearly con- 
stitute a privileged disclosure.” 
Wounds on Wall Street. In the eyes 
of many market veterans, this 
troversy Section 5 highlights a 
strange paradox in the SEC’s powers 
In pursuing 


himself argued 


saw it, broad 


have 


require just 


some 


con- 
ovel 
fraudulent or devious 
and 
watchdog’s bite is anything but im- 


promoters manipulators, the 
pressive. For one thing, the Commis- 
often lacks the 
catch wrongdoers and close the barn 
until after the 

For another, the punishment 


sion manpower to 


doo! long horse is 
stolen 
it succeeds in meting out sometimes 
does not go beyond the admonishment 
‘Don’t do it 

Yet as applied to reputable corpo 
and the 


mission’s powers are immense 


again!” 


Com- 
At its 


issue 


rations underwriters, 


discretion, it cancel a 
of stock, 
security 


can new 


and in cases of suspicious 
ransactions suspend all trad- 
ing in the stock or drop an iron cur- 
tain of silence between the stockholde 
and the stock he 


owns 


company whose 


Innocuous-sounding though it is 
itself a great 
the Unde 
SEC law, a company registering a new 


Section 5 is source ol 


power for Commission 
issue of stock must provide such basi 
and pertinent information as the 
ord of its earnings, a balance sheet, a 


rece 


of its busi- 
ness, the purpose of the offering, 
other So fa 


statement as to the nature 
and 
similar data as this re- 
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quirement goes, it is unexceptionable 
But the law also requires that after 
filing this information with the SEC, 
it must wait 20 days for the registra- 
tion to become effective. In _ the 
interim, the SEC will have an oppor- 
tunity to examine the statement for 
completeness, and perhaps demand 
further information under the “full 
disclosure” rule. After this waiting 
period is over, the company and its 
underwriter can proceed to market 
the issue 

Sharp Teeth. There are, however, 
sharp hidden teeth in this requirement 
The SEC’s registration form includes a 
statement of the price at which the 
issue is to be sold. Traditionally this 
line is left blank until the last pos- 
sible moment before 
complete, since in a 


registration is 
market where 
prices can vary sharply from day to 
day, no underwriter can _ possibly 
know twenty days in advance of sale 
what the offering price will be. Thus 
the teeth in this procedure amount 
merely to the SEC's privilege of re- 
questing the underwriter to fill in the 
price line of his registration applica- 
tion twenty days in advance of sale 
something that he cannot practically 
do 

Thus the 


broad 


underwriters see any 
interpretation of Section -5, 
would not consider innocence 
of intent by reputable sellers in what 
might literally be taken as premature 
disclosure, as potentially immensely 
damaging to the orderly marketing of 
new securities. As they view it, in- 
discriminate application of the law 
coule well lay both corporation and 
underwriters liable for huge 
knock the underpinnings out from 
under the whole new capital market 

Chairman Gadsby, however, be- 
lieves that it is the SEC’s job to en- 
force the law. His reasoning is that 
the law rightly covers both rich man 
and man alike, and that both 
were disregarding it. (Significantly, 
perhaps, of his view, he does not say 
“innocent and guilty alike.”) “When 
a law takes effect,” he argues, “every- 


which 


losses, 


poo! 


body observes it. But then you get a 
carelessness. Everybody has 
gotten used to dealing with it 
body went a few 


certain 
Some- 
inches beyond the 
last barrier, and that became the new 
frontier 

To fears that strict interpretation of 
Section 5 might well upset the whole 
Wall Street applecart, Gadsby retorts 
“Does the law give the Commission 
too much power? Wall Street has 
been saying that since 1933, and they 
have managed to live with it.” 

A Big Job. One thing both critic 
and supporter of the Commission's 
chairman alike agree on is that his is 
a big—if not impossible—job. Just 
yne part of the Commission's task, 
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LOUIS WOLFSON: 
furor on Second Street 


checking registration 
volves great labo: 

The 950-man force at 
command, headed by a 
board of 


Statements, In- 
(see chart, p. 16) 
Gadsby’s 
non-partisan 
three Republican and two 
Democratic commissioners, appointed 
(like Republican Gadsby himself) by 
the President with the “advice and 
consent” of the Senate, is manifestly 
inadequate. From the “tar paper 
shack” on Second Street, the Commis- 
sion directs a nation-wide string of 
divisions and regional offices, with a 
policing force of lawyers, accountants 
analysts, and examiners 
As one of the key staffers puts it: “We 
are lucky if we can cover the big jobs 
thoroughly, much 
smaller 


engineers 


less some of the 
There just are not 
enough of us to see to everything.” 
The man at the top of this pyramid, 
Edward N solid 
grounding in both law and securities 
regulation. A graduate of Amherst 
and NYU law, Phi Beta Kappaman 
Gadsby joined the Wall Street law 
firm of Mudge, Stern, Williams and 
Tucke Eight years on The Street, 
however, were enough for Gadsby. “I 


at 


ones 


Gadsby, has a 


HYMAN MARCUS: 
explosives on Wall Street 


blottered 310 
month,” he recalls today. Adds he 
“New York is no place to 
child, and I saw my 
up with ulcers.” 

So Gadsby returned to his home 
town of North Adams, Massachusetts, 
where he entered 
Then, in 1947, he named Com- 
missioner of the state Department of 
Public Utilities. In Massachusetts, this 
department watches fa 
mere 


hours in one 30-day 


raise a 


colleagues fold 


private 
was 


practice 


more than 


rate cases; it also administers 
the state’s blue sky laws which pro- 
tect investors 


curities issues 


against fraudulent se- 
Notes Gadsby ‘With 
the Commission, I also became inti- 


mately familiar with the problems of 


corporate accounting 

Boiler Rooms & Bull Markets. For the 
average investor, one of the most di- 
rect benefits from the SEC is protec- 
tion promoters ol 
stock. Traditionally, the 


works out of a 


from fraudulent 


promoter 
“boiler room,” using 
the long-distance telephone to high- 
pressure stock 
which often is not worth the paper it 
Thus SEC 
of five large boiler rooms showed that 
they $30.1 


investors into buying 


is printed on 


one study 


sold investors million in 


stock over a single six-month period 


later, the total market value of 
those securities came to exactly 


a yeal 

’, $9.7 
million 

How 
on the boile: 
had 
the past few 


well has the SEC put the lid 
rooms? I 
defy 
years As Gadsby ex 


‘Boiler 


nomenon ot! a 


anything, it 


has almost to nature 


ovel 


plains it rooms are 


a phe 


rising market. They 


start up whenever the market starts 
boiling.” 

So the SEC has had to fight fire with 
Tradi- 
weeks 


enough 


fire over the past few years 


tionally, its investigators took 


and months to garner 
evidence to present a solid court case 
Now, though, it 
moves into action as soon as it picks 
scent of fraudulent 


later (i 


against a violator 


up the practice 
and builds up 
This way, the 
they cal 
bank accounts or doctor 


ts case neces 


sary ) boiler rooms are 


stopped before close out 


their records 
rec laim 
(reason broker 
claimed); and the 
publicity may draw fresh information 
from still other investors We try,” 
explains Gadsby, “to them off 
by the scruff of the neck before they 
start selling stock.” 
Canadian Capers. 
been as successful, however 
that other shark of the 
waters, the Canadian promoter. For 
one thing, the SEC cannot act north 
of the border. For 


the public has a chance to 


some ot its money 


dealer assets can be 


grab 


Gadsby has not 
with 
investment 


another, it cannot 


» most easily defrauded, accord- 
records: wealthy widows, doc- 


clergymen and school 


ing to actual 


tors. dentists teachers 
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VEW YORK STOCK EXCHANGE FLOOR: 


police transactions on the various 
True, it 
issue a “black list” of Canadian com- 
panies violating SEC law 


times a reputable company 


Canadian exchanges does 
But some- 
can ap- 
pear on the list simply because it has 
not registered a with 
the SEC 


Gadsby, in the narrowest sense of 


major issue 


the word, has become resigned to 


these Canadian capers. ““The money’s 
“If there 
amounts of 


in this country,” he notes 


were substantial money 


in Canada, our brokers would go up 
Nevertheless, Gadsby is mak- 
Thus Saskatchewan has 
any broker in the 
stock in the U.S 

Admittedly, Sas- 


does not 


there.” 


ing progress 
that 


agreed 
province selling 


must register here 


katchewan have many 


boiler rooms, but Gadsby feels it is 
at least a step in the right direction 

The Canadian authorities also have 
cooperated in the battle. So much so, 
n fact, that many U.S. boile: 
now they bought 


market in 


rooms 
contend securities 


on the open Canada for 
This maneuver, how- 
ever, does not work 
“We may, I think, be properly skep- 


tical of the ability of a broker in New 
York to round up 30°, to 40°, of the 


sale down here 


Says Gadsby 


FORD'S FORD: 


for a corporation floating stock, silence is golden 


its watchdog walked a narrow line 


shares of a 
market’ 
ripple in the 


outstanding corporation 


by ‘open purchases without 


creating a market o1 
raising the price.” 

Inside the Insiders. Only a_ few 
weeks ago, however, Gadsby stepped 
up the enforcement of what had been 
weak 
Under the provisions fo1 


considered anothe operation 
“insider” re- 
ports, corporate officers, directors 
owners of 10° of any listed security 
must file a report listing any changes 
in their within 
the month in which the changes took 


place 


holdings 10 days of 
Since these reports are widely 
disseminated and published in many 
newspapers, it was no secret that 


many insiders tended to be months 
late in filing their changes 
Now, SEC 


crack down. Even here, however. 


though, the intends to 
just 
get? True, it can 


injunction 


how tough can it 


obtain an compelling an 


But 


would 


insider to file his reports on time 
for criminal prosecution, it 
have to go through the long and dif- 
ficult 
violation of the law, no easy matter in 
An added 
SEC 


roughly 


process of proving wilful 
a simple case of late filing 
to check the reports, the 


has only about seven people 


factor 


half as many as two years ago 


{RVIDA’S DAVIS: 


Budgets & Buli Markets. Staffing long 
has been a headache for the SEC. If 
Washington votes it a low budget. 
the agency obviously loses much of 
its power. Gadsby argues that this 
was part of the trouble in the case of 
Bernard Goldfine’s East Boston 
Corp., which came to light during the 
Sherman Adams hassle. For seven 
years, Goldfine did not bother to file 
the required annual reports, yet the 
SEC brought no 1954 
“There duty, no 
doubt Gadsby But 
stock 
staff had been cut in si: 
Boston just got put 


action until 
dereliction of 
about it,” 


was 
says 
the turnover in the was very 
small, oun 
East 
bottom of the pile.” 

The SEC in 
true, was fai 
From 1948 to 
staff was cut 


and 


those 
smaller than it is 
1954, for example 

1.200 to 700 

its budget for a typical year ran to 
$5.8 million. In Gadsby 
last year operated on a budget of $6.9 


years it 


now 
from 
comparison, 


million, and he probably will ask fo 
even more [$7.7 million] in the budg- 
et now going before Congress 

Even with its 
SEC still 


dollars 


bigge1 budget tne 


must cut corners to save 
One of its duties, for instance 
calls for the 
books of accounts and the supervision 
But last 


’ 
able to 


inspection ol brokers 


of investment companies 


year its investigators were 


‘each brokers on an average of only 
once in every 2.8 years, vs. the two- 
veal cycle Gadsby would like to see 

Similarly, the SEC has 


near the number of 


nowhere 
inspectors it 
visit the 


needs to investment com- 


not, howeve1 


this 


panies Gadsby is 


concerned with 
the law. “We may never have even 
darkened the doors of a First Boston,’ 


he observes, “but 


overly part ol 


it's mostly a 
tion of just explaining ou 
them.” 
Not that 
one thing, 


satisfied Fo 
is been backing 


tory 


Gadsby is 
the SEC hi: 
law which would give it regul 
over-the-counter stocks 


1.000 


ovel 
vith $10 million in 
stockholders 
that the level under which a company 
SEC 
(rather than the use of the far cheape 
Regulation A) should be raised fron 
a $300,000 capitalization to $500,000 
“These days,” he 
is peanuts.” 

The Road Ahead. 
SEC go from here? 
cannot say if the SEC is adequately 
manned today, like Wall 
Streeters and Bay Street promoters 
its future depends on the 
With a continuing bull market, even 
a higher budget may not prevent it 
from being swamped under a flood 
of work “Circumstances,” notes 
Gadsby, “change each year.” 


powel 


assets 


ana 
Gadsby also has a sued 


must register its stocks with the 
S300_000 


remarks 


Where does the 
Even Gadsby 


because, 


market 
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STEEL 


THE GOOD 
PROVIDER 


By refusing to slash divi- 
dends during the steel slump. 
{llegheny Ludlum may have 
been taking a chance. But 
the gamble has paid off in 
stockholder gratitude. 
More than one eyebrow shot on 
Wall Street this 
Edward Hanley’s 
Ludlum Corp 
to its 
a make 


up 
year when 
Allegheny 
doggedly 
dividend. Primarily 
of expensive stainless and 
electrical Allegheny 
Ludlum suffered a sharp 32% cut in 
its sales during the first nine months, 
watched earnings all but dry up. In 
the first quarter of 1958, Hanley was 
able to report earnings of just 19c a 
share; in the second quarter, 17c 

But through it all, Hanley’s board 
continued paying common dividends 
of 50c quarterly. Asked why he had 
decided to hold the line, Hanley re- 
plied: “The steel industry must im- 
prove its investment standing. Cutting 
dividends is no way to persuade in- 
vestors future 


earlier 
James 
Steel 
cut 


re- 
fused 


silicon steels, 


to help finance our 
growth.” 

Actually Hanley had plenty of cash, 
and his expansion program had al- 
ready begun to taper off. Even so, no 
company can go on indefinitely pay- 
ing dividends out of surplus. “The 
third quarter,” admitted Hanley, “was 
With nine-month 
adding up to just 
Hanley nevertheless 
mended a_ third-quarter 
of the 50c rate 

The Vindication. Last month Ed 
Hanley was one of the most vindicated 
His 19,000 stock- 
holders were grateful that they had 
asked the brunt 
recession. Allegheny Ludlum's 
had been con- 
Best of all, Han- 
ley’s estimate that the recession would 
to 
his 


really a struggle.” 
earnings 66c a 
share, recom- 


continuance 


men in Pittsburgh 


not been to bear of 
the 
investment standing 


siderably enhanced 


be 
fourth- 
month 


be a short one proved 
Hanley closed 
books late last 
earnings which he expects to approxi- 
85c a than Alle- 

Ludlum earned in the first 
three quarters combined. As for 1959, 
that promised even better. “It looks, 
said Ed Hanley, “as though ou 
will be in the $250-$260 million range 
Our e should run 
between $3 and $4 a share.’ 


quite 
correct 


quarter on 


mate share—more 


gheny 


sales 


somewhere 


arnings 


Steel Corp. Trac 
Price range ‘1958- 
Dividend (1958 
$2. Earnings per 

assets’ $175 


A u ied 
NYSE nt price: 46!, 
9 ligt 94_ low 30°. 
$2. Indicated 1959 payout 
sh 1957 $3.02. Total 
Ticker symbol: AG 


Curre 


egheny Ludl 
h 


are 
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INSIDE 


AG's sharp snapback was vindica- 
tion for Ed Hanley in more ways than 
one. Since he stepped into the presi- 
dent's suite in 1951, Allegheny Lud- 
lum has been on a growth spree. Of 
the $139 million spent during the post- 
war period, Hanley has laid out more 
than $106 million. Most of this money 
has gone into modernization of finish- 
ing 
than 


and processing facilities rather 


into increased ingot tonnage 


Hanley, a Massachusetts Institute of 
Technology and 
General Electric executive, has char- 
turned his efforts to the 
of new air- 
and Last 
poured some $6 million into 


graduate onetime 
acteristically 
development alloys for 
missile nuclea 


he 


research 


craft, uses 
yea 
almost 13 times the amount 
the company spent in 1946 

For the Hanley 


must depend on somewhat less exotic 


present, however 


STEADY PAYOUT 


Particularly hard hit by recession, few 
specialty steelmakers earned their 
dividends in 1956's first three quar- 
ters. But one— Allegheny Ludlum — 
held doggedly to its regular quarterly 
payout even though it did not earn 
it in any quarter through September. 
Then o big fourth quarter cancelled 
out 35¢ of the previous quarters’ 84c 
unearned payout. 


Earnings Retained 
a 


Dividend 


| Dividend not Covered 
by | 

| __Net Profit ~ 

— oo Ff 


it Or. 2nd Or 3d Qe 


item 


gheny's biggest single customs 


the 
aire 
coul 


equl 





4LLEGHENY LUDLUM'S NEW ROLLING ¥ 
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elect 
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Moreover, 


drew 
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stee! 
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fILL: 


standing 
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th the 
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goods 


pruned their orders accordingly 


“Awfully Glad.” 
Hanley 


scious boar d 


Ed 


applause fo 


some 
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Still 
stor kholde 
than 
thei 
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month 


and his 
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NEVER MIND 
THE MONEY 


Problem: how to escape the 


t« 
“ 


fa: 


p 


aive 


x bracket. 
your dividends. 


Allegheny's 


*r-con 


a littl 


investo! 


ession 


I'm 


Solution: 


It’s 


not as foolish as it sounds. 
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bills. It did not, however, 
amount to a case of cutting off their 
noses to spite their faces. They had 
simply latched on to a beauty of a 
tax-saving plan, which not only 
saves some of their income from the 
dread 90% tax bracket, but at the 
same time companies 
with extra 
the business 
One of the first to 
Treasury Department's blessings on 
the idea was President Henry Hel- 
muth Reichhold, the driving thrust 
behind the rocketing rise of his Reich- 
hold Chemicals, Inc. Ordinarily, Presi- 
dent Reichhold, who holds (of record 
and beneficially) some 800,000 of 
Reichhold Chemicals’ 1.5 million out- 
standing shares (about 53°7), would 
be in the enviable position of collect- 
ing (at the current rate of $1 a share) 
$800,000 in dividends this 


quite 


provides thei: 
profits to plow back into 


receive the 


at least 
yeal 

The Bracket Buster. 
Reichhold is 
dividend income alone would 
Taxpayer Reichhold’s total taxable 
income soaring far beyond the $300,- 
000-a-year cut-off point beyond which 
90°, of income goes to Uncle Sam 
Thanks to the tax Investor 
Reichhold about all 
that dividend money, at least until 
1962. A year ago last April, Tax- 
payer Reichhold volunteered to waive 
the dividend 750,000 of his 
until 1961. The 
dividend, previously paid to Reich- 
hold, now stays with Reichhold Chem- 
icals in the form of plowback dollars 
“He gets,” explains the company’s 
Administrative VP Herbert Mason 
Jr., “zero!” 


But 
taxpayer. His 


Investor 
also a 
send 


plan, 


need not worry 


from 


shares every yea} 


The beauty of the plan, though, is 
that Reichhold’s stockholders 
continue to receive their regular divi- 
President Reichhold, of course, 
gets something more than “zero.” He 
is not only relieved of a burdensome 
tax bill, but by 
back, 


holdings 


othe: 


dends 


virtue of his plow- 
also enhances the value of his 
Reichhold is better off with 
his half a bird in the bush than with 
the whole bird in the tax collector's 
hand. The stockholders 
benefit in yet another way 


minority 
since they 
own 42°, of the shares, 42°, of the 


husbanded dividend money accrues to 
value 


the underlying behind their 
shares 

Catching On? The bracket-busting 
plan, first approved by 
1953, 


catching on. In the 


the Treasury 
Department in seems to be 


past five years, 
says the Internal Revenue Bureau, no 
than a have 
adopted the plan for their top stock- 


holding executives 


fewer dozen companies 


Among Big Board companies with 
dividend-waiving majority — stock- 
holders: Welbilt Corp., Federal Pacif- 


20 


REICHHOLD’S REICHHOLD: 
half a bird is better 


ic Electric Co 
have 


Some other companies, 


however, discovered _ similiar 


means to the same end through 


restrictive provisions dis- 
tribution of dividends on their re- 
spective Class B stocks. Revlon. for 
example, requires that no cash divi- 
dend be paid on Class B (mostly held 
by Revlon’s Charles Revson) at all, 
and has never paid one. McGregor- 
Doniger provides that Class B cash 
dividends be limited to one twentieth 


governing 


of that paid on the regular common 
Big United Artists Corp. permits the 
waiving of dividends on its Class B 
stock, all of which is held by the con- 
trolling shareholders 

And last month, as they prepared 
to send 525,000 new shares 
to market, Desilu Desi 
and Lucy were considering foregoing 


common 
Productions 


>yayment of all dividends on thei 
565,000 shares of Class B stock, and 
plowing it back to the studio instead 

Unde 


a man in the 


circumstances 
90°, bracket 
doubtless agree that sometimes it is 


these many 


would 
blessed to dividends than 


more pay 


to receive them 


SIMMONS’ SIMMONS: 


the sales base will be broadened 


HOUSEHOLD GOODS 





SAGGING SPRINGS 


Not even slumber-wise Sim- 

mons has figured out how to 

make Americans more mat- 
tress-conscious. 


“We spend,” Grant G. Simmons J! 
is fond of pointing out, “about a third 
lives in bed.” Undeniable 
though this fact may be, it is some- 
thing that no one has been able to 
make much commercial capital from 
it is rather difficult to sell a man any- 
So sleep 
U.S. in- 
mattresses, ol 


of our 


thing while he is sleeping 
has yet to become a majo! 
dustry. There are 
course, the prime product of Grant 
Simmons’ Simmons Co But, 
plains he, “the average housewife has 
very 


com- 
little active interest in her fam- 
ily’s bedding unless someone has back 
trouble.” 

My Aching Back. Simmons is not so 
callous as to wish that more Ameri- 
cans would develop back trouble. He 
would, however, like to see them tak¢ 
more pride in their beds. Prosperity 
little to his $1-billion in- 
dustry, as the lure of appliances and 
consumer durables has shrunk the in- 
dustry’s share 


has meant 


of consumer spending 


about 15° in recent years 

Simmons’ sales, which reached a 
peak of $157.6 million in 1952, were 
down to $128.3 in 1957 and last yea) 
dropped further below $120 million.‘ 
At the same time profits were com- 
pressed to between $3.80 and $4 fron 
$4.87 in 1957 and $5.17 the 
year, and showed a marked drop from 
the 1950 high of $7.26 

But 
has been worn as far as it will be, ac- 
President 
Americans 


previous 


now the corporate upholstery 


cording to Simmons. Are 
more 
backs? 


ing so 


developing _ sore 
Simmons is counting on noth- 
lugubrious as that. He is 
depending rather on an 


population to 


expanding 
and on a 
strike-free 1959 to put sales “at least 
back to the $128-million level of 1957 

Still, Simmons was not 


raise sales 


waiting fo! 
sleeping Americans to pull him out of 
his slump. To broaden his sales base, 
he has expanded his plants, plans this 
year to supplement his normal line of 
sleep furniture by introducing a full 
line of upholstered living room furni- 
ture which might add $5 million i 
Said he sadly: “The bed is 
used and the abused 
product in the home.” 


revenue 


the most most 


Simmons Co. Traded NYSE 
46',. Price range (1958-59 hig 
33',4. Dividend 1958 
payout: $2.40. Earnings per 
$4.87. Total $84.7 
symbol: SIM 


$2.50 
assets 


Partly 
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OLIVER’S PHELPS: 
a case of too many sidelines? 


FARM MACHINERY 





BARREN SOIL 


Oliver Corp. is unquestion- 

ably rich in capital dollars, 

but they seem to have fallen 
on barren ground. 


ALVA 


past 


Puevcps, chairman and for the 
15 years chief executive officer 
cf Chicago’s Oliver Corp., 
of those corporate officials given to 
easy optimism 


Is not one 


As recently as a few 
months ago, Phelps was sadly 
menting 


com- 
“There’s no real profit in 
larm equipment.” Since Oliver was 
2etting its $113.3- 
million sales volume from farm ma- 
Phelps could hardly feel 
about such an admission, but 
the facts were there and Phelps dic 
not try to gainsay them 


three quarters of 
chinery, 
happy 


Adding up Oliver's results for fiscal 
1958 (ending October 31). stock- 
holders last month saw what Phelps 
meant. Despite the big pickup in farm 
equipment sales last year, Oliver had 
earned just 62c a share or about 1.2c 
on each of its $113-million sales dol- 
lars. Stacked up against Oliver's hefty 
book value (amounting to some $32.82 
last this 
good showing. It 
mounted to a return of less than 3° 
on the $61.3 million in 
working capital, without even count- 


a common share at count), 


was not a very 
company’s 


ng the $62-million gross the company 
has invested in plant and equipment 

Oliver's Troubles. What was wrong 
at Oliver? 


to it than the company’s dependence 
Giant rival Deere 


on farm equipment 
{t Co 


even more dependent on the 


Oliver Corp. Traded NYSE. Current 
143,. Price range (1958-59): high 
Dividend (1958) : 60c. Indicated 
60c. Earnings per share (1957): 13c. Tota 
ets: $118.5 million. Ticker symbol: OF 


FORBES, JANUARY 15, 1959 


Obviously there was more 


farmer! 
neat 


than Oliver, earned a fairly 
11% return on its stockholders’ 
money last year and managed to boost 
profits over 40% to about $40 million 
on sales of $500 million 

Why was Oliver’s story so different? 
Partly because it was a very distant 
sixth to such well-heeled rivals as 
Deere, International Harvester, Allis- 
Chalmers, J.I. Case and 
Ferguson in a_ highly 
Partly, because of 
losses on sideline projects Oliver had 
started in an effort to diversify. After 
two years of trying, Phelps late last 
year gave up attempting to compete 
with dynamic Outboard Marine 
his $4-million-a-year outboard 
tors business 


Massey - 
competitive 


business. too, 


sold 
mo- 
“A drag on earnings,” 
Phelps had sadly described it 

Another drag on earnings: Oliver's 
defense business. “Bidding against 
the likes of General Motors,” sighed 
Phelps, himself a GM alumnus, “we 
made no money there. We're winding 
defense and, 


de- 


subcontracting 
we'll be out of 
fense work by February 1.” 

Try, Try Again. With Job-like pa 
Phelps last month hard 
at work trying to squeeze a little more 
Rid 
of the burden of unprofitable defense 
work and boats, he hoped to lift his 
profit 


up oul 


goodness, 


thank 


tience, was 


profit out of his farm implements 


margin through closedown of 
his high-cost obsolete plant operations 
at South Bend and through rearrange- 
ing his eight remaining plants. He 
that Oliver, thus stripped 
down, needs an annual volume of only 
$85 million to break Over the 
past decade sales have never dipped 
under $98.8 million (1950) and were 
as high as $136.6 million in 1953. So, 
what stockholders 
probably count on enough profit this 
year to make the 60c dividend safe 
But that offered comfort for 
Oliver stockholders They have 
watched their shares go nowhere in 
the bull market, saw them last month 
selling at barely one third of their net 
current Short of a 
the chances looked less 
than hopeful for 


kind of 


on the not 


figures 


even 


come may, can 


scant 


assets miracle 
or a merge! 
realization of any 
respectable 


earning powet 


inconsiderable assets 
Loaded Laggerd. Phelps is not the 
kind of a man who looks for miracles 
merger, he says, is not in 
What then? “We are try- 


says he, “to increase our share 


and a 
the offing 
ing,” 
of the market from its present 6°; to 
10°,.” Wall Street, far from impressed 
with Oliver’s efforts even to hold its 
own in the past, was not giving Phelps 
that. In 
that 
barring a liquidation or favor- 


chance to succeed in 
the Canyon the 
Oliver 


able 


much 
betting was 


merger, was doomed to go on 


being an asset-loaded laggard for a 


ion time to ome 


Share of Total Market 


Share of Filler Market 


TOBACCO 


THEY SAID IT 
COULDN'T BE 
DONE! 


In an altogether astonishing 
year, tobaccodom’s Big Five 
surprised not only the rest 
of U.S. industry, but, in some 
cases, even each other. 
industry closed its 
1958, few phrases 
than the Lig- 
most of the 
L&M 
couldn't be 
a skeptical Wall 


earlier in the 


As THE tobacco 


books on seemed 
more appropriate 
gett & Myers had 
year in a persistent spiel for 
filters “They 
done" What 


Streeter had said 


one 


used 


said it 
many 
year 
was that 


in the midst of recession no 


industry could deliver its 
But 
report last month 
Pundit Harry M. Woot 
York City, was just 
Big Five did 

In its “biggest peacetime advance 


Wootten (the offi 
taker) the to 


- SWITCHING BRANDS | 


Last year saw two significant changes 


expect to 
best performance in 20 years 
that, according to a 
by Industry 


New 


odom's 


ten of what 


tobac« 
in 20 years,” said 


al cigarette census 


in the sales positions of tobaccodom’s 


Big Five 


For the first tirne since 1941, 8. J 
Reynolds nosed out American as the 
industry's top producer, while P. Loril 
lard, traditional low man on tobacco’s 
totem pole, moved into fourth place, 
passing Philip Morris 
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Reynolds American Lorillard © Morris 


which 


of all cigarettes 


The big factor was filters, 
now comprise 45.9 
sold. American's 3.9°. share of filter 
production was no match for Reynolds’ 
30.8°o, while Lorillard’s spurt to 22 


was the envy of the industry 
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bacco industry last year racked up 
a sales gain of 20.6 billion cigarettes 
over 1957, a record year-to-year jump 
of 5%. Total sales for the five big 
publicly held industry leaders* rose 
9% to $3.7 billion, while net income 
hit some $200 million, a leap of 11% 
over the year before. So spirited, in 
fact, was the industry's final quarter 
that Wootten’s estimate of total 
cigarette consumption—430 _ billion 
smokes—actually exceeded the De- 
partment of Agriculture’s_ earlier 
guess by 5 billion units 

With no fewer than 40 brands 
26 in 1952) in all manner of shapes, 
sizes and packages to from 
(Forspes, Jan. 1), the had 
apparently sought to satisfy every- 
one. By, their performance, the Big 
Five appealed not only to smokers, 
but to shareholders as well. While 
the Dow-Jones list of 30 industrials 
rose as a group by 34.5% from their 
lows last year, the five tobacco stocks 
averaged a gain of 50°; 

What's Up Front. But if the indus- 
try’s record-shattering showing was 


(vs. 


choose 
tobaccos 


a surprise to some economists, some 
aspects of it also came as something 
of a rude shock to at least two of its 
own For the first time in 


17 years, for example, the spot at the 


members. 


top of the tobacco totem pole, long 
held by Paul Hahn's giant American 
Tobacco Co., 


Gray's 


Bowman 
Reynolds, 


billion ciga- 


was lost to 
onrushing R. J 

whose output rose by 9.2 
rettes vs. an American 
billion 1957 
Another industry jolt was supplied by 
(“Bud”) Gruber’s Cinderella- 
like P. Lorillard, swelled its 
total market thumping 
20.4 billion units, thus relinquishing 
to Philip Morris 


So far as the industry's economics 


drop of 2 
from (see chart, p. 22 
Lewis 
which 


share by a 
the cigarette cella 


were concerned, Reynolds had put it 
its Winston ads 
that If it hasn't got 
it there, it hasn’t got it.” What Reyn- 
Lorillard had in 
was an enormously 


best in It's what's 


up tront counts 


olds and common 
filter 
cigarette (Winston and Kent respec- 
tively). And in 1958, with 


counting for 46°, of 


successful 


filters ac- 
domestic sales 


(up from almost nothing six years 
before), it was what was up front that 
Between’ them, 
and 


fourth 


counted 
Winston 
nation’s 


Reynolds’ 
Kent (the 


best-selling 


Lorillard’s 
fifth 
billion 


and 
sold 78.3 
more than the total 
Liggett & Myers (655 billion) o1 
Philio Morris (44.2 billion) 
Check & Check Mate. Filters 
Reynolds had also done the best job 
of checking the slide in regular-size 
smokes. Its Camel, with a sales slip of 
than 1° 


cigarettes ) smokes, 


output of either 


aside, 


less continued to rank as 


The sixth, Brown & Williamson ( Vice 
Kool, Raleigh). is privately owned 


the biggest selling brand in the coun- 
try, while American’s Lucky Strike 
(No. Three) tumbled 9.2% and Lig- 
gett & Myers’ Chesterfield (No. Six) 
sank 9.7%. Even Lorillard, despite 
a new blend, new packaging and 
a variety of sizes, could not stop its 
Old Gold from tarnishing an otherwise 
excellent year. With a 17.4% drop 
from 1957, Old Gold slipped from 
ninth place to twelfth. 

And it was Hit Parade that con- 
tinued to dog American Tobacco’s 
fortunes. By year’s end, American’s 
filter entry had slipped by 8 million 
unit sales (20°) down to seventeenth 
place, a notch below its 1957 standing 
At mid-year American had capped 
the smoke with a brand new filter 
tip, and the word was that it had 
scored heavily in the second half, but 
little and too late to 


SMOKE SIGNALS 


At 1958's three-quarter mark, 
only American Tobacco and 
Liggett & Myers failed to match 
their increase in earnings with a 
gain in sales over 1957's first 
nine months: 


| ue Months, 
Net Sales % Netincome %~ 
(millions) change (millions) change 
ver Over 
1958 1957 1958 1957 


$845.1 16 $56.9 21.8 
American Tobacco 817.9 9 428 4.9 
412.0 5.2 22.6 6.6 
353.3 + 85.1 193 + 232.8 
328.0 + 65 12.1 6.1 


too reverse 


R. J. Reynolds 


Liggett & Myers 
P. Lorrillard 
Philip Morris 


But these figures do not include 
results of 1958's final quorter, 
which reportedly turned the sales 
tide for American and Liggett. 











American Tobacco’s fall from first 

Yet in its king size Pall Mall Ameri- 
had an the hole. Fo 
the first time since filters began thei: 
spurt in 1954, kings increased thei 
market share (to 20.1 ). But almost 
the entire king gain was made by 
Pall Mall and Brown & Williamson's 
Raleigh. While the king entries of the 
other Big Five firms fell, American's 
Pall Mall (the No 
added 6.4‘ 
and put American squarely in control 
of about 70°. of that lucrative market 

Where There's Smoke. To Pundit 
Wootten, the thrust of kings suggested 
that 
to be shaking down slowly into a more 


can ace in 


Two smoke in the 


nation) more unit sales 


“competition currently appears 


orderly over-all market Suspicion 
naturally arises as to whether or not 
the trend to filters may be faltering.” 
If it 1959, Lorillard (which 
now gets a walloping 85.8 of 
from Kent, Old Gold filters 
Newport) Philip Morris 


70.1 ol sales tron filtered 


does in 
sales 

and 
(with 


Mar'l- 


and 


boro, Parliament, Benson & Hedges), 
may face tougher sledding. At the 
other end of the stick is American 
(with only 6.6% in filtered Hit Parade 
and Tareyton), which should benefit 
from any trend back to kings or 
regulars. 

The two companies about equally 
weighted in both filter and non-filte: 
brands, however, are Reynolds (49°; 
of sales in filters) and Ben Few’s Lig- 
gett & Myers (48.5%). Theirs, accord- 
ing to Wootten, “would appear to be 
a strategic position volume-wise, re- 
gardless of the way the smoke blows.” 


4IRCRAFT 


CLIPPED WINGS 


Chance Vought Aircraft was 

flying a high altitude fiscal 

course—until Pentagon cost 

cutters started taking pot 
shots at it. 


‘THE Navy,” Frederick O. Detweile: 
president of Chance Vought Aircraft, 
has remarked, “does not allocate its 
budget on the basis of friendship.” 
Detweiler had full proof of that last 
month. His Dallas-based company, 
a maker of supersonic fighter planes 
and submarine-borne’ missiles, is 
about as friendly with the Navy as 
it is possible to be. Just the 
last month Chance Vought got its 
wings clipped in a brand new military 
economy wave 


same, 


Future Imperfect. For Chance Vought, 
take-off in 1958 had 
that the rest of the 
industry seemed to be left well back 
in the hangar, it was a big comedown 
On some $400 million in new 


whose been so 


swit aircralt 


orders 
for three series of F8U fighters and the 
Regulus II Fred Detweile: 
had upped sales 65.6°, in last 
first earnings 
soared 97.4 


missile, 
year's 
while 
But that had appeared 
to be just the beginning. Even into 
October, Chance Vought’s backlog 
of orders still towered at $503 million 

or the equivalent of 19 


nine months, 


months ol 
sales at last year’s pace 

The bad news came late last mont! 
when, in anything but friendly fashion 
the Navy summarily cancelled enoug! 
deflate Chance Vought’'s 
backlog to $350 million. First to g 
vas the F8U-3, an all-weather fights 
M« Donne 1) S 


just one day 


orders to 


discarded in favor of 
twin-jet F4H-1. Then 
later, the snipped 

severing Chance Vought’s Regul 


scissors 


Chance Vought Aircraft In¢ 
NYSE. Current price: 3914. Price rans 
9 higt 5534; low, 3154. Dividend 
$1.90. Indicated 1959 payout: $2. Earr 
hare (1957): $5.65. Total assets: $110.1 


T ke symbo CVA 
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ao 


CHANCE VOUGHT’S REGULUS HU 


missile from Navy programming. As 
far as current were 
cerned, the sudden blows would not 
have much effect. But they did cast 
a pall over Chance Vought’s until then 
glittering future. Commented Det- 
weiler darkly: “It’s the 1960s that 
are really affected. We are going to 
have to come up with new business to 
replace what we've lost.” 

The Pattern. Chance Vought was 
not alone in its grief. For its loss of 
orders is only a spectacular symptom 
of a recent pattern of military cut- 
backs reminiscent of chaotic 1957. In 
recent weeks, the Navy has reduced 
The Martin Co.’s Seamaster jet trans- 
port project, and the Air Force has 
dropped Fairchild’s Bull Goose diver- 
sionary missile and Bell’s Rascal air- 
to-surface missile. It is no secret that 
the Pentagon is pondering other such 
cancellations. 

Behind this campaign to hold the 
lid on military spending is the astro- 
nomical rise in the cost of weapons 
development. 


earnings con- 


Last month, for exam- 
ple, the Air Force found it necessary 
to cut its order for General Dynamics’ 
B-58 Hustler bomber from 47 planes 
to just 36. Oddly this in- 
volved no reduction at all in 
the B-58 had proved 
costly than the had 
it would 


enough, 
funds 
simply more 
airmen figured 
Down Tick. Since there is little rea- 
that the military 
planners won't continue missing their 
budgetary matters, there 
much that the plane- 
makers will soon escape their present 
Well aware of this, 
Wall Street has been treating aircraft 
Where, fo: 


price-earnings 


son to suppose 
guess in 
is not hope 
vulnerability 


equities accordingly 
1957 the 
ratios of five leading aircraft compa- 
10.3-1 at highs 
(compared with 18.3-1 for five majo 
last this group 
commanded only a 12.6-1 ratio (while 
the industrials’ 


as 23.6-1} 


ex- 
ample, in 
their 


nies averaged 


industrials), 


yeal 


ratio climbed as high 
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MISSILE: 


friendship had nothing to do with it 

What sizable military concellations 
can do to play hob with the price of 
an aircraft stock was clear last month 
when, in just five trading days, 
Chance Vought common plunged 
some ten points to 37%4—or to just 4.7 
1958 earnings. But 
even the winner in contract competi- 
tion fared none too well. McDonnell, 
which not only won the Navy com 
petition from Chance Vought but 
snared a $136-million contract for its 
Air Force F-101B fighter as well, saw 
its common go to no higher than 365, 
last month, which works out to just 
5.8 times earnings 


times estimated 


It was apparent that Wall Street, 
which has seldom held the defense 
dealers in very high regard, had be- 
gun to look askance at aircraft equi- 
ties. Last month, as the cut-backs 
multiplied, there seemed to be every 
reason for doing so 


Price-Earnings Ratio (Year's High) 


LOW CEILING 


The sky is the limit for aircraft tech 





nology, but not aircraft equities 
Wary of sudden changes in defense 
policies, investors volue the plane 
makers’ earnings at unflatteringly 
low prices compared with those of 
other manufacturers 


] Five Leading Industrials 


- Five Major Aircrafts 


em 196 7 en 19S 


(Est. Earnings) 
General Motors. U S Steel, Standard Ol (N J), du Pont, General Flect 
Boeing. Douglas. North Ame Avia dA 


te rcraft, Lockheed 


ELECTRICAL EQUIPMENT 





WHISTLING IN 
THE DARK? 


High shipment ceilings for 

heavy electrical equipment 

are assured for 1959. But 

falling order backlogs pre- 

sent anything but a pretty 
picture. 


LIKE 


executive 


another industrial 
Allis-Chalmers’ President 
Robert S. Stevenson greeted 1959 with 
cheery optimism. For well-diversified 
Allis-Chalmers* (farm and industrial 
machinery, construction, electrical and 
materials-handling 
outlook 
nation’s farms,’ the 


many chief 


equipment), the 
bright. On the 


trend is 


said he, is 
‘toward 
increasing mechanization Im the 
construction machinery business “the 


effects of the new highway program 
begin to become evident.’ 

But of the outlook for 
equipment’ itself Stevenson was 
doubly confident. Said he: “Modern 
ization and expansion contemplated in 
the power industry that 


generat 


electrical 


indicate 
a steady increase in powe1 
ing equipment bookings can be ex 
pected.” Moreover, the outlook fo) 
switchgear This 


“must he 


iS especially solid 
equipment, said Stevenson, 
added or replaced as moderniza 

tion and expansion of basic facilities 
take hold in 1959. With a brightened 
home and industrial construction pic 

ture ahead distri- 


transmission and 


bution equipment will be required to 
demands 

Reedy Note? But in the-ears of Wall! 
Street, tuned to a fine financial pitch 
Stevenson's 


meet a rise in powe! 


reiterated assurances 
seemed to contain a 
note. How much of it 
in the dark? For analysts sus 
pected that had 
good reason to keep his fingers crossed 
Allis-Chal 


electrical 


certain reedy 


was whistling 
Sore 
actually Stevenson 
about any predictions on 


mers prospects in equip 
ment 
Although 


heavy 


industry hipments of 


electrical equipment reached 
a good $2 billion last year 
$2.4 billion in 1957) 


slightly 


(down tron 
and may increast 
that 


iwin 


this year, the truth is 
the industry is operating on a 
bac klog Actually it 

business is istained by the 
great flood of orders received in 1956 
1957. Allis-Chalmers' owt 


backlog of orders for heavy 


dling current 


lar gely 


and early 
electrical 


equipment Stevenso 





4{LLIS-CHALMERS’ STEVENSON: 

a reedy note? 
admit, “lagged slightly” from the pre- 
vious year 

Heavy electrical equipment makers 
work on a long lead time, sometimes 
fact that 

to thei: 


as much as three years, a 
works to give some stability 
business, which tends to run in five- 
yeal the 


received from utilities 


cycles on basis of orders 


But last year. 
industry sources calculate, produced 


the leanest flow of incoming orders 


proba- 


all- 


from utilities in a full decade 
bly only about 10% of 1956's 
time record figure 

Happy New Year? To be 
cent weeks have shown a definite im- 
But 


very 


sure re- 


provement in the flow of orders 
1959 flood of 
the 
“New orders,” Westinghouse’s Chair- 


any orders is still 


much in realm of possibility 
man Gwilym Price recently reported, 
show marked im- 
1958." But éven that 


could mean merely a mediocre yea 


“are expected to 
provement ove! 

Even more than a lean year for 
orders, the possibility of another fierce 
price fight such as happened in 1955 
looms over the industry 
the 1954 


backlogs sharply, orders were slow to 


Following 
recession, which reduced 
recover, and in early 1955 heavy util- 
ity equipment makers chopped prices 
drastically. Because of the long lead 
time involved, the effects of this noto- 
rious 
still 


earnings 


of January 1955 are 
Allis-Chaimers’ 
From a healthy 11 in 
1955 Allis-Chalmers’ profit margin 
dropped to 9.5%, in 1956, to 88°, in 
1957, and probably still lower in 1958 

Will 1959 see another 
Not a chance, passionately protest the 


“white sale” 
showing up in 


‘white sale?” 
makers; recovery is al- 
hand. Nevertheless, 
more than one dispassionate 
Wall Streeter, the circumstances are 
markedly similar 


equipment 
ready at 
murs 


mur- 
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AUTOS 


BMC’S SUNDAY 
DRIVERS 


Sunday drivers may be spoil- 
ing the peaceful British coun- 
tryside, but they are causing 
BMC nothing but pleasure. 


Most any 
England's 
are likely to be redolent with exhaust 
fumes from bumper-to-bumper traffic 
Whatever: the country- 
side’s may think, this 
has brought few regrets to practical- 
minded Sit Lord, executive 
Britain’s British Motor 
With Britain be- 


nation of car-owners, Sil 


sunny Sunday these days, 


once-quiet country lanes 


admirers of 
bucolic peace 
Leonard 
chairman of 
Corp. Ltd 


coming a 


last 


Leonard told his annual meeting last 
month, fiscal 1958 turned out to be far 
and away the best year in BMC’s 
history 

“Nothing needs so little explanation 
noted Sir 
went on to report record 
£265 ($742 million) 
Sir Leonard told the meeting 
record 504,712 of its Austin, 
Healey, M.G., Morris, 


other lines of passenge 


as success,” Leonard, but he 
sales of 


BMC, 


sold a 


million 


Austin- 
Princess and 
trucks 
The years production 


cars, 
and tractors 


represented a gain of 43 over the 


British Motor Corp. Ltd. Traded over-the 


counter Price range 1958-59) ig $2 
low, 95« Dividend 1958) if { r 42 
British tax) Indicated ‘ yavout 6% 
Total assets: $338.5 million 


HIGH ROAD sien. 
metemieer | ()\W ROAD 


The U. S. still builds tor more pas 
senger cars than any other na 
tion. But British production has 
gone into high gear in recent 
yeors 


Hundreds of 


Thousands 


$38 


a 


500 


400 __ a See | 
953 1954 1955 1956 


~ 1957 «1958 (est 


As a result, the British, who built 
less thon one car to every fen 
produced by the U. S. in 1953 
built almost a fourth as many in 


1958 


co (Millions 


U. S$. Auto Production 





19531958 : 956 19S) «1988 


BRITISH MOTOR’S LORD: 


traffic jams bring a “best yea 


previous 12-month period, and, boast- 
ed Lord, it made BMC the first car- 
maket the U.S. to 
half mark 
yeal 

Profits, Too. No 
complishments meaningless for stock- 
holders. It all added ‘up to earnings 
of £9.2 million ($25.8 million), a roar 
ing 230 rise 
BMC’s 
per sales dollar, compared 
with the almost 
GM in 
more favorably 
Chrysler's 3A 

How much had booming exports to 
the U.S. and Canada contributed to 
the shiny new look on BMC’s 
statement? They had been a 
but only that. The U.S. and C 
took 58.000 units about 27 ol 
BMC’'s total But the real 


boost came from the car-happy Britis! 


outside pass the 


million vehicle in a single 


were these ac- 


ovel a earlie! 


profit 


yeal 
Though amounted to 
only 3.5c 
7.7c carried down to 
1957, it compared 
with Ford's 4.9¢ o1 


net by 


prott 
help 
nad 


exports 


Despite strong comp 
tition from Ford of England, GM’s 
Vauxhall subsidiary and_= several 
smaller firms, BMC nevertheless : 
aged to make off with a solid 42 
the market 
Riding High 
BMC’'s 


interim dividend of 53« 


home market 


Obviously pleas: 
directors declared at ext 

and expressed 
hope that the regular interim dividend 
of l6c April 
creased. Part of the optimism ster 
redit 
buyers 


due in could be in 


newly eased c resti 
for British can 
‘hire purchases” thoroughly respect: 


ble. With Britain fast becomin 


tion of Sunday drivers, the new « 


from 


which 


have 
50.000 to 100 


regulations probably paved tl 


way for an additional 


000 new-car sales annually lr 


era when the traffic jam is no longs 
only an American phenomenon, BM( 
was obviously riding high 


le wi 
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: out the first working day, 1959 ; 





On the first business day of 1959 Chesapeake and Ohio the 1958 figures so quickly is one product of Chesapeake 
issued a Flash Annual Report covering its years oper- and Ohio's electronic communications and computation 
ations up to midnight of December 31, 1958. systems. It gives C&O a quick picture of what has hap 
Income-wise, 1958 was the fourth best year in C&O's pened, what is happening, and by translating facts into 
long history. It was a year in which the regular $4 trends — helps us to see what is going to happen 
dividend was earned with a comfortable margin. It was Since mid-1958 the general trend has been upward 
a year, too, that saw such notable additions to C&O's and indications are for a continuation of this trend. We 
tacilities as the new electronic classification yard at foresee increases in merchandise carloadings, a substan 
Russell, Ky., and an additional coal pier at Toledo, Ohio, tial movement of coal, improved earnings and expan 
which is the newest and fastest on the Lakes. sion of facilities that has marked C&O's progress overt 


Up-to-the-minute reporting of the tvpe that provided the vears. Chessie’s railroad keeps growing and going 





1958 1YS/ 


Dividend Paid per Common Share. . . $4.00 $4.00 
Earned per Common Share ‘a 6.3€ 8.36 


Operating Revenues (millions) 


Highlights Coal and Coke o> @3e ac SO $177 $233 


Merchandise pe we “et Gi tal 151 168 


of 1958 Other a ae 28 3] 


Total Operating Revenues a oe a $.35€ $432 


Expenses, Taxes, etc.— Net a ie $304 $364 
Net Income $ 52 $ 68 


Net Income —% of Operating Revenues ¢ 15.6 





*if you would like a copy of C&O's Flash Annual Report for 1958 and a 
1959 Chessie calendar (shown above) in full color, just write: 


Chesapeake and Ohio Railway 


3850 TERMINAL TOWER, CLEVELAND 1, OHIO 
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OIL TANKER, poised for launching, at Pascagoula, 
Mississippi, yard of The Ingalls Shipbuilding Corpora- 
tion, with shipyards on tin: Mississippi coast and in 
Alabama. This is one of the major shipyards in the U.S. 
Ocean-going vessels, tankers, destroyers, nuclear- pow- 
ered and conventional naval submarines and a wide 
variety of workboats are under construction. In 1958, 
various Ingalls’ industries employed about 15,000. 


Industrial Diversification 
Launches Increasing 
Progress Down South! 


In THE SOUTH TODAY, industries of an ever- 
widening variety are producing everything 
from ships to potato chips . . . from anti-freeze 
to water skis. Result: a balanced economy .. . 
with new and expanding businesses . . . thriv- 
ing markets... efficient transportation for 
shipments at home and abroad. 


From Alabama, Florida, Georgia-and Mis- 
sissippi comes proof of this progress. Here, 
since 1950, payrolls have grown 87% . new 
firms have incorporated at a rate two-and-a- 
half times as great as the nation as a whole... 
retail sales have flourished! 


Electric power needs of industry, business, 
homes and farms, increasing at a record pace, 
are being met by The Southern Company 
through its four investor-owned operating af- 
filiates. Alabama, Georgia, Gulf and Mississippi 
Power Companies are investing over $500 
million for new and expanded facilities in their 
service areas in the three-year period, 1958- 
1960 . . . further evidence that the last half of the 
twentieth century belongs to the South! 


THE SOUTHERN COMPANY 


ATLANTA - 1330 W. PEACHTREE STREET 
BIRMINGHAM - GOO N.18 TH STREET 


Alabama Power Company 
Georgia Power Company . 

Gulf Power Company 
Mississippi Power Company 
Southern Electric Generating Co 


Birmingham, Alabama 
Atlanta, Georgia 
Pensacola, Florida 
Gulfport, Mississipe 


Birmingham, Alabama 


KAOLIN CLAY — abun- 
dant in the Macon, Geor- 
gia, area—is used in the 
manufacturing of paper 
tile, china, rubber products 
and many others. Here, an 
employee of the J. M 
Huber Corporation plant, 
near Macon, removes a 
piece of Kaolin tile from a 
testing kiln. One of Huber’s 
three Kaolin mining and 
refining operations in the 
Southeast, it ships the vital 
material all over the world 


MUSEUM-IN-A-JAIL, historic Pensacola, Florida’s unique art cen 
ter, is located in a structure once used as a prison. It houses a large 
gallery, visited monthly by about 3,500 adults and school children. As 
many as 65 exhibitions are held annually, loaned by major museums 
across the country, many of them through the Southern Art 
Directors’ Association. 


Museum 


A FOURDRINIER WIRE, the endless belt of wire cloth upon which 
paper is formed, gets final inspection at Appleton Wire Works plant, 
Montgomery, Alabama. ““The wire,’ for one of the world’s largest paper 
making machines, measures 336 inches in width and 146 feet, 4 inches in 
circumference. To supply the South’s growing number of paper mills, 
Appleton has increased the size of its plant six-fold since 1951 
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MEMBER 





* THE FEDERAL 


BANKERS TRUST 


COMPANY 


NEW YORK 


Condensed Statement of Condition, December 31, 


Cash and Due from Banks 

U. S. Government Securities 
Loans. 

State and Municipal Securities . 
Other Securities and Investments . 
Banking Premises . ° 


Accrued Interest, Accounts Receivable, etc. 


Customers’ Liability on Acceptances . 


LIABILITIES 





Capital par value $10 per share 


$ 40,299,500.00 
Surplus 160,000,000.00 
Undivided Profits 67,962,117.75 
Dividend Payable January 15, 1959 
Deposits . 
Reserve for Taxes, Accrued Expenses, etc. 
Acceptances Outstanding $ 53,582,614.16 
Less Amount in Portfolio 


2,672,480.20 


Other Liabilities 


903,774,810.54 
629,521,625.48 
1,391,104,667.14 
84,657,871.41 
34,822,445.16 
23,241,102.67 
12,130,607.66 


48,.411,749.26 


$3,127,664,879.32 


$ 268,261,617.75 
3,022,462. 
2,779,132,984.: 


23,002,078. 


5$0,910,133.96 


3,335,602.15 
$3,127,664,879.32 














“DEPOSIT INSURANCE CORPORATION 
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SHIPBUILDING 


BULGING 
BACKLOG 


Bath Iron Works has just 

one important customer, but 

that customer is in a spend- 
ing mood these days. 





Joun Rocers Newe tt, president of 
Bath, Maine’s Bath Iron Works,” has 
only one customer worth mentioning 
But only three from 
that customer can real 
fiscal wallop. Bath's the 
U.S. Navy. Bath’s principal product 
naval destroyers 

On the things, 
few of the popular 


orders 
pack a 


custome! 


two ol 


one 


Bath 


specifications for 


face of meets 
an up-to-date corporate organization 
It has almost no diversification either 
Yet in its 
way Bath has been a highly success- 
It has 
earned an average return of between 
10% and 15‘ 
nanced a 


of product or of custome: 
ful enterprise in recent years. 


on its capital, has fi- 
growing without 
either to borrowing or to 
dilution 


business 
recourse 
equity 

The only safe thing to say about 
Bath is that there is no other business 
quite like it. “This,” concedes John 
Newell, “is a funny business. You 
can be low today and still be on the 
threshold of great things.” 

Newell's Gift. 
very obviously on 


Bath last month was 
the threshold of 
Tucking an $81-million 
Navy order for three missile frigates 
into his bulging order book, Newell 
closed 1958 on Bath's: fattest backlog 
since World War II 
total: $150 million, o1 three 
years work at the current rate of pro- 


great things 


The year-end 


close to 


duction 

Newell admits that 1958's net slight- 
ly trailed 1957's $2.1 ($5.11 a 
share), which in turn was down 
sharply from 1956's $2.8 million. But 
brimming over with the season's spirit 
imparted by the Navy, Newell and his 


directors sat 


million 


down to vote a rise in 
their 


65c 


the quarterly dividend rate for 
5.800 stockholders to 75« 
Exnlained Newell 

best and 
the get- 
ting no better, this country is going to 


That 


from 
“Our backlog now 
World War II. 


international 


is the since 


with situation 
have to keep up its defenses 
should keep Bath busy . 

Fiscal Muscles. Newell could defend 
his board’s dividend liberality 
sheet Bath entered 
1958 with cash $10.3 million 
and receivables of $11.5 million 


in bal- 


ance terms, too 


items of 


NYSF 
high 


Traded 
1958-59 
$2.70 

u per share 

n. Ticker 


Indi- 


Backlog Millions 


FULL STEAM AHEAD 


Not since World War Il has Bath 
lron Works, whose cyclical business 
is dependent on building ships for 
the Navy, been able to look for- 4 
ward fo such smooth sailing 
ahead. At year's end, its backlog - 
amounted to $150 million — 
biggest figure in 15 years. 





End of 
World War Il 








0 | T 
1943 1945 1950 1952 1953 1954 1955 1956 1957 1958 


Backlog is for end of year except in 1943, when 
all-time peak was reached at midyear 





Bath had 
about keeping busy for a long time to 

But what of the possibility 
slower progress payments might 
strain Bath's muscles? Even 
that doesn’t Newell. “That's 
no problem if you know how to pro- 
‘Re- 


this 


Obviously few worries 
come 
that 
fiscal 
worry 
gress and process,” says Newell 


member we're old hands at 


business.” 


BROADCASTING 





AN ALSO-RAN 


ifter 30 years of successful 

horse trading, Storer Broad- 

casting finally bought a lame 
nag last year. 


Back in 1927, 
an Ohio gasoline dealer, bought To- 
tiny WSPD to 
plug his Speedene brand. The 
tail came to wag the gasoline dog as 
his chain of independent radio and 
TV stations prospered mightily along 


distant George Storer 


ledo’s radio station 


radio 


with the media themselves. From op- 
$3.9 million and 
1948, Miami's 
Co.* leaped to 
and $2.58 in 
per 1957 

George Storer had done it all by the 
shrewdest kind of Yankee horse trad- 
ing 


erating revenues ol 


net per share of 2lc in 
Storer Broadcasting 
$26.2 million in 


earnings 


gross 


share by 


Because Federal Communications 
limit a chain to 


and VHF 
Storer grew by 


Commission rules 


seven radio five television 


stations swapping 


markets for sta- 
thus 


while 


stations in smalle 


bigger ones keeping 


the FCC 


tions in 


within limit beefing 


Storer Broadcasting C« NYSF 
< Price rang 
Dividend 195 $1.80 

it ] Fart 


Traded 
nee 


1958-59 


te € 


Wall 
Store 


volume and his 
Street liked the 
stock (publicly listed in 
$7 to $29.50 in three vears 
Tried-and-True—but False In 
Storer made one of his biggest moves 
to date. He sold his Birmingham, Ala 
bama radio and TV stations (WBRC) 
for $6.4 their place, he 
bought Philadelphia's radio statior 
WIBG and Wilmington’s TV statior 
WVUE for a total price of $7.2 million 
the 
formula. But 
From the 
troubles 


up his profits 


idea, bid up 
1953) from 


1957 


million. In 


‘ ; -and rue Store: 
It was tried-and-t St 


this time it 
WVUE 
cracking the nearby 
delphia market. “This was 
combination of ci 
President 
last 
Another 
of competing on an 


went soul 
had its 
Phila 


que to a 


outset 


cumstances rm 
ported Storer to his 5,200 
One was 
diffi 
independent 
affiliated 


transmitter 


shareholders month 


the recession was the 
culty 
three network 
Finally 
some 23 
Philadelphia which 
Ty FCC 
regulations prevented us from obtain 
a bette: 


with 


basis 


Stations oul site 


was miles from the othe: 


stations (toward 
antennas are oriented), and 
ing location.” 

The excuses were good but the r« 
Last 
September Storer finally threw in the 
shut alte! 
suffering 


sults were almost disastrous 


towel, down the station 


heavy losses-—so 
heavy, in fact 

his nine-month 
from all Store! 


pe! share 


operating 
that 
operating 


they reduced 

profits 
stations to $1.05 
as against $1.33 in 1957. But 
Storer did the 
ful thing financially; he charged off 
the complete $4.7-million loss or 
WVUE (including losses on 


asset write 


that was not all man 


pure ha +t 


price film contracts and 
offs) to third-quarter operations. This 
Storer’s month 
profits to lle against $2.12 in 1957 


But all was 


brought final nine 


Hope Unabandoned not 
lost. “The company's future 

will not be subject to tne 

WVUE Pres 
comforted disappointed 
And,” added he, “we have 
to recapture $2.4 
But perhaps the 


the continuing 


losses,” ident Store 
tockholder: 
been able 
million in taxe 
best new of all wa 
his Phila 
WIBG 


om 


succet vl 
radio stat 
bids fair t 
profitable 


delphia 

crowed he pecorme 
ur more 

Even afte 


station, it 


abandonmer 
appe 
adelphia-Wilmingtor 
turn out to be a 
But Storer was 


to rationalize Up 


now 


not 


last mnth 


ol Milwa ike 


agall he 
mated the pur hase 
WITI ror 
and _ his 
hoping this hors 


narter than the 


tatior 
Store 


phia fiasco had wv 


earli 





TWA’S PRESIDENT THOMAS: 


the operating boss 


4IRLINES 


THE WOBBLY DUCK 


It's up to Charles Thomas to 

get TW A’s earnings airborne 

again, but Howard Hughes 

will have to handle its jet 
* financing problems. 


Like ducks, the U.S.’ airlines have a 
mysterious homing instinct that, de- 
spite recurrent troubles, usually leads 
them to an annual profit. But for one 
major U.S. this instinct .has 
often failed. As the nation’s second 
ranking international line and fourth 
largest domestic carrier, Trans World 
Airlines* has been the wobbly duck of 
the air transport industry. Ever since 
its late, able President Ralph Damon 
died in 1956, TWA has flapped about 
continually in a sea of red ink 

But last month there seemed to be 
some hopeful signs that TWA might 
at last be 


carrier, 


getting its 
borne. In a 


earnings air- 
rare newspaper inter- 
view, Charles S. Thomas, the onetime 
Secretary of the Navy who took ove 
TWA's presidency six ago, 
disclosed that, but for a strike which 
grounded its planes fo1 weeks 
the big would have broken 
even in the fourth quarter. Since the 
final quarter is usually one of TWA's 
worst, that was big news indeed 

An Eye on Profit. Ever since Thom- 
as’ arrival, TWA’s 
plucking unwieldy 
wobbly duck 
before Thomas appeared, 
Warren had furloughed 
1,000 employes, pruned executive sal- 
aries by 10° Thomas 
hard at work 
line's hit-or-miss scheduling, setting 


months 


two 
Carriel 


management has 
feath- 
Weeks 


Chairman 


been busy 
ers off its 
Piet son 


Lee 


himself 
revising the air- 


Was 
soon 


up a flexible budgeting system on the 


*Trans World Airlines 
rent price: 175,. Price range (1958-59 high 
1754; low, 10tg. Dividend (1958): none. Indi 
cated 1959 payout: none. Earnings 
(1957) d23c. Total $25 
Ticker symbol: TWA 


Traded NYSE. Cur 


per share 
assets f millior 


30 


TWAS CHAIRMAN HUGHES: 


the mercurial stockholder 


model of that used by other top flight 
carriers. Admits Thomas: “We're be- 
ing very tough on expenses these 
days.” 

The result has been a new buoy- 
ancy for TWA. By the end of July, the 
big carrier had run up a deficit nine 
times larger than in the same period of 
1957, despite a 13.3% rise in reve- 
nues. But during the August-Octobe: 
months, though revenues rose 9.4%, 
expenses increased only 1.8°; 
operating income gained 
three-fold 

This gradual improvement will still 
not enable Thomas to report a profit 
for all of 1958. The best he can hope 
for is a turnabout in this 
“I would guess,” he says, “that 
we'll bring in a profit in 1959. I'm 
not contemplating anything else.” 

One Man Majority. How successful 
Thomas will eventually be will prob- 
ably depend greatly on multi-million- 
Howard Hughes, the 

him. The enigmatic 
very 


, and net 


more than 


earnings 
yeal 


aire 
hired 


man who 
Hughes, 
who owns a 78°, of 
TWA common stock, seems sometimes 
to look upon TWA as a sort of mere 
appendage to the Hughes oil tooling & 
aircraft supplying empire. On occa- 


TWA's shareholder has 


been wont to issue abrupt fiats which 


decisive 


sion, majo! 


TEXAS INSTRUMENTS’ JONSSON: 


little things mean 


turn TWA brass topsy-turvy, and 
from which there is no reprieve (if 
merely because Hughes cannot be 
reached for argument). Carter L. Bur- 
gess, currently president of American 
Machine & Foundry, held the presi- 
dency of TWA for 11 months in 1957 
never met Hughes at all 
TWA's Thomas does, howeve! 


one advantage over his predecessors 


have 


friend of 
But 
some decisions are entirely out of his 
hands, 


he has been a personal 


Hughes for more than 30 years 


including the biggest one of 
TWA is to finance the $320 
worth of jet 


all: how 


million aircraft it will 
begin receiving later this year. Says 
President “Mr. Hughes is 


handling that. I'm just the operating 


Thomas, 


boss 


ELECTRICAL EQUIPMENT 


DEEP IN THE 
HEART OF TEXINS 


In true Texas style, 

Instruments talks big and 

acts big. But it’s still the 
little things that count. 





Texas 


Da.itas’ $38-million 
Instruments 


Texas 
is not a very big compa- 
ny, but its home is Texas where, as 
every schoolboy nothing is 
ever really small. Thus it is not sur- 
prising that “Texins” Chairman John 
Erik sometimes given to 
calling General Electric one of his “up 
& coming 


(assets ) 


knows, 


Jonsson is 
competitors.” Jonsson’s 
Texins acts every bit as big as it talks 

A Rhode & gas- 


hunting seismographic firm when it 


Island-sized oil 


went into business just one day be- 
Pearl Harbor (and was almost 
out of it the next). Geophysical Serv- 
ice (as it was then known) has sincs 
grown by seven-league steps. Bulling 
its Wa\ 


tore 


into electronics, it now claims 
to be the nation’s No. One produce 
of transistors, the tiny electronic de 
that do the work of 


and currently 


vices vacuun 
tubes constitute the 


fastest mushrooming field in all U.S 
industry 
Since 1950, 
sprouted 12 times (to an estimated $90 
million in 1958), while profits 
swelled by more than 1,000 
$5.2 million last year. As Jonsso1 
duly noted in a talk before the In- 
vestment Bankers Assn. of America 
in Miami last month 1957 


than those of 


Texins revenues have 
have 


to about 


Te XINns 


} 1 Bim 
saies more doubled 


aided NYSE 


1958-59 


FORBES 





1955, and those of 
double those of 1956 
Giant Step. Even Jonsson hesitates 
to predict how soon Texins will dou- 
ble last year’s showing, but last month 
the company took a giant step in the 
right direction. The boards of both 
Texins and Attleboro, Mass.’, Metals 
& Controls Corp. (a manufacturer of 
clad metal products for the electrical 
and jewelry trades) agreed to merge 
(pending stockholder approval), thus 
adding Metals & Controls’ $45 million 
in sales to Texins’ burgeoning volume. 
More important, however, the mer- 
ger will give Texins its first foothold 
in nuclear fuels and 


1958 will nearly 


thermostatic 
controls 

For all its though, 
Texins has not neglected its old seis- 
Since Pear! Har- 
bor when, as Jonsson recalls, “it 
that a foundation had 
built not for a growth company, but 
for an industrial fatality,’ Texins has 
grown into the world’s largest oil ex- 
ploration 


diversification, 
mographic specialty 


seemed been 


contractor, counts among 
its clients the top oil companies, keeps 
some 75 seismic and 


gravity crews 


operating in remote stretches of the 
globe and realizes about one third of 
its revenues from that end of the 
business 

The Little Things. Yet being 
big is an all-consuming Texins pas- 
sion, Wall Street believes it’s the lit- 
that will count most in 
Texins’ future. And those little things 
and othe: 


ductors, which together now bring in 


while 


tle things 


are transistors semi-con- 


more than 35°, of Texins’ gross. From 


virtually nothing a scant half-dozen 


years ago, the semi-conductor busi- 
ness (with its family of tiny crystals, 
whick control electric current in 
everything from electronic trains to 
guided missiles) has leaped to a $200- 
million-a-year industry, with some 55 
dominance 


Aircraft. GE 
Instru- 


manutacturers 
(among them 
Motorola, 
ment) 
Some 


vying fol 
Hughes 
Raytheon, General 
industry seers predict that by 
market 
have swollen to $700 million 


1965 the semi-conducto1 will 
with the 
marginal producers giving way a 
manufacturers. Te 


handful of xins 


J f 1] 
JONSSON TULLY 


the handful. In 


expects to be among 


addition to spec ializ- 
ng in silicon transistors (which have 


aptured the n ilitary market and are 


expected to increase tron the current 
roduction of 3 million a year to some 
yn inside of a few vears). Tex- 
signed a deal to supply 

h “a substantial number’ of 
-conductors (item: one type of 
ymputer uses 3,000 tr: 

tus one Texins execut 
exactly talking big last 


a lowed We re 


FAIRCHILD’S CARMICHAEL: 


re made his mark 


{IRCRAFT 


ALONG CAME SLIM 


ifter five years of downhill 
profit, Fairchild Engine is 
about to make its biggest try 
yet to get back into its old 
profitable orbit. 
Wren James H. (“Slim”) Carmichael 
walked out of Washington, D. C.’ 
Capital Airlines last July 
policy dispute, he didn't have far to 
go Weeks late: 


securely ensconced 60 miles away in 


ovel 


Carmichael was 
Hagerstown, Md. as a vice president 
of troubled Fairchild Engine & Air- 
plane Corp Carmichael'’s assign- 
Fairchild’s 
compact littlke F-27 turboprop, a com- 
liner the will 
replace the hundreds of aging DC-3s 
now serving on U.S 
Last 
Slim 


ment: to push the sale of 


mercial firm hopes 

airlanes 
montn it 

Carmichael 


his mark at 


was that 
had conspk uously 
Fairchild. So im 
had 


apparent 


made 


pressed, in tact company brass 


FAIRCHILD F-27 


been with Carmichael’s mana 

prowess that he was the center of 
Sweeping top level executive re- 
Richard S. Boutelle 
stepped up to vice chairman, the ex- 
airline boss was named to replace him 
as president and chief executive offi- 
cer. Explained Chairman (and leading 
stockholder) Sherman Fairchild 


“Carmichael not only knows the air- 


alignment. As 


lines, he’s also a good handler of men 
He can put people together as a team.’ 
Elusive Profits. As Sherman Fair 
child is the first to admit, Carmichael 
has his work cut out for him. Since 
1953, the company’s sales 
up reasonably 


held 
well, but earnings pe 


nave 


share have been in constant 
Finally last year Fairchild closed the 
books on its deficit year 
1938 The biggest drain ha 
from write-offs on 
the F-27 estimated at 
$25 million, these charges have bal 
looned to $34 million. Thus 
25 of the 100 F-27 on 
now been delivered, the 


not show a pront 


decline 
first Since 
come 
de velopment ol 
Originally 


although 
orde} have 
project will 
until late 1959 


Fairchild’s military 
still provides the 


busine Ss 


bulk of its 


which 
ale S 
Last 


cancellatior ot its 


is scarcely more encouraging 


month, with the 
Bull Fairchild lost 


development program it had depend- 


Goost missile 
ed upon to offset 
olde 
side, howeve1 
rather 
tracting 


the phasing out of 
military projects. On the asset 
the company can count 
healthy B-52 
holds 
contracts on several classified 1 
Minding the Store. Slin 


bones abou tn 


on a ibcon 


program and 


makes no 


} 


lis big job is to cut co 
Fairchild of its woe 
Boutelle, as Fairchild 
contact 


man is cout 


new litary cont 


vill be minding the 


i corpora 


s not Impo iDi¢ 


TURBOPROP TRANSPORT 











KEY TO THE 
DIRECTION OF 
MOVEMENT 


CONTINUED IMPROVEMENT FOR 2 


[ NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS 


Cag CONTINUED DECLINE FOR 2 


BUSINESS, U. S. 


MONTHS OR LONGER 


MONTHS OR LONGER 


DESIGNED BY PICKS. N Y 


Map shows condition in 87 U.S. business areas, each of which is an economic unit where 
changes depend on the same key factors. Shaded areas reflect decline or improvement for a 
two-month period ending the last week of November 


THE TOP TEN CITIES Percentage Gain or 
L 


ZONE INDEXES 


oss Over Last Year 





GREATEST GAINS 

Jackson, Miss 

(7) +11% 
Wilmington, Del 10 | 
Richmond, Va 10 
Tempa, Fla 8 
Phoenix, Ariz 

(2) 
Columbia, S C 
El Paso, Texas | 


Chattanooga, 
Tenn 7 


Tucson, Ariz (2) 6 | 
Charlotte, N C 6 | 





Number in 
months 


parentheses 


| Buffalo, N Y (3) 


city has been continuously in 


GREATEST LOSSES 
Akron, Ohio (5) —10% 
Duluth-Superior 

(4) New England 


Middle Atlantic 
Midwest 

South 

North Central 
South Central 


Detroit, Mich 
Cleveland, Ohio 
(11) 
Cincinnati, Ohio 
Peoria, Ill (2) 
Indianapolis, Ind 
Columbus, Ohio 
(2) 
Scranton 
Wilkes-Barre 3 


Mountain 
Pacific 


NATIONAL INDEX 


indicates how many 


column 


Percentage gain or loss from 
corresponding months tast vear 





VEXT ISSUE: 


Canadian Giant. 


Toronto’s Argus Corp 


Little known abroad and unpublicized 


even at home, 


controls a cool $1 billion worth of Canadian industry, 


makes its power felt in Britain and the U.S. Forses takes a penetrating look 


at Argus and its 


Single copy We 


brilliant 


founder, Financier E.P. Taylor 
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THE ORPHAN WHO 
MADE GOOD 


Indian Head Mills is a success 

story by any industry's stand- 

ards. Among textiles it’s a 
veritable prodigy. 


Ir wAs just six years ago next month 
that Royal Little's Textron Ine 
from its corporate family its tiny In- 
dian Head Mills division (net worth 
$175,000). Textron wanted out from its 
dependence 


cast 


and India 
Head no longer fitted into its plans 
With chill winds blowing in the textile 
industry, Indian Head's 
prospering with its annual sales vol- 


on textiles 


chances of 


ume of some $13 million in finished 
cloth and “grey goods” looked very 
poor. And to top it all off, Indian Head 
was pledged to pay Textron some $5 
million the the 
parent had provided 
Prodigy. But last month 
old Indian Head Mills 
an orphan in the storm. It 
fact, 
prodigy 


for assets erstwhile 
six-year- 
Was no longet 
was, in 
child 
which 


very close to being a 
recession 


the 


During a 
doubly hard 
textile industry, 
Head actually its 
$7.86 per share in its fiscal year end- 
ing November 30, a sharp 10.4 
1957 

Most significant of all, Indian Head 
had kept its earnings growing during 


was on already - 
Indian 


earnings to 


depressed 


raised 


in- 


crease ovel 


a period when the company was ex- 
Two acqulsitions 
(J.L. Stifel & 
Process) had al- 
$43 million 


James Robison 


panding rapidly 
digested during 1958 
Sons and Franklin 
doubled 


Explained President 


most sales to 


“We think the merger and acquisition 


route is the only way we can grow 


rapidly while the textile industry as a 
Yet 


had been able to absorb all this ex- 


whole is contracting.” Robison 
pansion without setting back company 
earnings 

For the approximately 4,100 Indiar 
Head common shareholders who had 
to watch the stock sink to $9.25 a share 
in 1957 $35 last 
year, the youthful president had ad- 
good news: a 2-for-1 stock 
Robison he this 
bolster currently “thin” 
231,000 


“<0 


before soaring to 
ditional 
said hoped 
the 
markets resulting with only 
outstanding (of 
half are held by directors and officers) 

More Gains Ahead? Looking ahead 
Robison said he anticipated a healthy 
Among his 


split 
would 


shares which about 


gain in present business 


Head Mills Inc 
Current price 35 
(1958-59) high, 35', 
1958): none. Indicated 
Earnings per share (1958) 
$13.7 


million 


Traded over-the- 
Price range 
low 15',. Dividend 
1959 payout: none 
$7.86. Total 


*Indian 
counter 


assets 
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reasons: a new line of “no iron” 

sheets which has attracted support 

from washer-dryer appliance manu- PROGR | a Oo | 

facturers. But Robison is acutely 

aware that “in this business you can’t 

make any percentage on sales.” Thus F fe oO NTS 
his interest lies in new mergers and 

acquisitions—“deals,” as he likes to 

call them—where he can take present Freeport’s program of diversification and expansion moved forward 
owners out at terms favorable to them successfully in 1958 and additional milestones are in the making. 


and still obtain assets sufficient to Nickel and Cobalt —_ Our $119.000.000 nickel-cobalt project 
raise his own common stock equity is scheduled to be in production in the summer of 1959. Freeport 
Nickel Company, a subsidiary, will have a capacity to produce 
50,000,000 pounds of nickel and 4,400,000 pounds of cobalt annu 
ally from mine and concentrating facilities in Cuba and a refinery 
in Louisiana 


Last year also saw the company 
pass another milestone: it finally be- 
came eligible to pay common divi- 
dends by fulfilling a charter provision 
yrohibiting common dividends until 
aa aay tanks $12.5 million) equals Oil and Gas _ The sale for $100,000,000 in cash of some of our 
at least 150 of the aggregate re- oil and gas properties in Louisiana was consummated in October 
demption price of preferred shares This income places the company in an excellent position to take 
But a cash payment for 1959 is still advantage of opportunities for future growth. Meanwhile, we are 
highly uncertain Savs Robison continuing to seek new oil properties and to develop our existing 
“We're now at the point where we can interests in Louisiana, Texas, Oklahoma and Kansas 
discuss it realistically instead of Potash — National Potash, a jointly owned subsidiary, « ompleted 
academically. I just don’t know.” One its first full year of operation in 1958. Late in the year, an 


agres 
reason why a dividend may not be 


ment was concluded whereby a major potash consumer will acquire 

forthcoming: still merger-conscious, stock interest in and purchase potash from National 

Robison may want to conserve cash om i — 

for ‘possible future deals Sulphur The world’s first offshore sulphur mine is taking shape 
in the Gulf of Mexico to tap a major new deposit known as 
Grand Isle. Scheduled to be in production in 1960, the project is 
designed to be one of the largest and most efficient operations in 

OIL the sulphur industry. 


NEW DEAL IN FREEPORT SULPHUR COMPANY 
VENEZUELA 


It wasn’t so much what Vene- Would you like to have 
suela wanted as how it got 


it that has U.S. oilmen your fleet supervisor 
grumbling. 





ride on every trip 
Ever since 1945, when Venezuela's 
then President Romulo Betancourt 
helped to set up the world’s first without leaving his Idesk ? 
50-50 profit split with Creole Petro- 
leum, U.S. oilmen have had a deal 
they could live with. Not only did it 


serve as the pattern for similar profit- WAGNER- TA CHOGRA PH se ° ” 
splitting deals in the Middle East, but SANGAMO supervises 
in Venezuela, the free world’s sec- every movement of truck from start to return 


ond biggest oil producer (2.8 million 


of each truck... 








barrels a day), it seemed to work just When you equip your trucks with TACHOGRAPHS it's like having P Cc +r Map 
F a dé ; a 3 
. ey 7 your fleet supervisor ride on every trip without leaving his desk hi 
fine, with $2.1 million a day in roy- if 


Raanere /, Q 
Tachograph is mounted on dashboard. Chart, placed inside the se ~ 


alties and taxes pouring into Vene- 


zuela’s treasury Many a USS. oil operation, duration of stops, speeds and distances traveled 


ee \ 
company considered 50-50 such a These graphic reports of every rur help cut unscheduled stops * 


help you plan better routing, control vehicle speed, and lower 
much as 30 of profits were re- operating costs by encouraging savings in time, gas, oil and tires 
invested in the country Get details. Mail coupon for Bulletin SU-3 

Last month, however, the military 
junta governing Venezuela jolted U.S 
oilmen by ordering tax increases, re- . . 
troactive to January 1, 1958, that will Waaner Electric Corporation 

“ . 6382 PLYMOUTH AVE. « ST. LOUIS 14, MC 
Please send a copy of Bulletin SU-3 


7 
instrument before each run, makes a graphic record of time of 


» 
Noe aan 
. ne & te , 


* 
. 
— 
> 
x 


fair shake, in fact, that sometimes as 


boost Venezuela's share of oil profits 
from 50 to 60 Actually, the oil 
companies had suspected for some 
time, in the light of Middle East unrest 


that sooner or later a new deal giving 


Nome 
Compony 
Address 


City Stote 


Venezuela a bigger take was probably 
, , we rat 
inevitable. What shook them was the . spaces 
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in which it came. Ordered by 
duck adminstration, whose 
tenure ends this month with the 
return of Betancourt to Venezuela’s 
presidency, the cards were dealt with- 
out any effort at discussion or negoti- 
ation with Yanqui oilmen. Probable 
embarrassment of the in- 


manner 
a lame 


motive 
coming President 

Oil on the Fire. Reaction by the Yan- 
qui oilmen was swift and tart, ranging 
of “shock” to talk 
Warned Jersey 
Holman: “This ac- 
will almost certainly 


from expressions 
“double 


Standard’s Eugene 


of a cross 


tion call for 
re-examination of international in- 
vestments. While it is too early to 
foretell what will happen, the result 
well bé lower to the 
Venezuelan has been 


real income 
nation than it 

the equal 
agreements.” Declared a spokesman 
for Shell Oil Co., Venezuela's second 
largest producer (about 33° of total 
output): “It will doubtless be neces- 
sary now for the company to revive 
carefully 
future investments of capital.” 

No oilman was more outspoken than 
Creole’s President Harold Haight 
and with good reason. A subsidiary of 
Jersey Standard, Creole is Venezuela's 
biggest producer (41° of the country’s 
crude), and thus stands to be slapped 
with a tax bill of more than $90 mil- 
Said Haight: “It seems probable 
that some of these companies will now 
feel that they have been defrauded.” 

A Patriotic Matter. Such talk from 
Creole’s angry man, however, suc- 
ceeded only in bringing down the 
wrath of the Venezuelan ambassado1 
(“Offensive to the national dignity, 
prejudicial to our international re- 
lations”) Sensibly, the betwixt & 
between U.S. State Department 
knuckle-rapped the hotheads: “These 
strong statements do no one 
State’s real fear was that 
you get this thing wrapped up in the 


may 


receiving under sharing 


its plans and projects for 


lion. 


any 
good.” “once 
Venezuelan flag it becomes a patri- 
otic matter and not an economit one,” 
making it difficult, “ 
to negotiate some agreement 

Certainly the miffed 
ambassador was on firm ground when 
he pointed that “the 
government of Venezuela has not yet 


if not impossible,” 
Venezuelan 


out sovereign 
reached the point where it must obtain 


permission from Creole to in- 


crease more than the sov- 
U.S 
obtain permission from Creole’s par- 
ent, the Standard Oil’Co. (N.J.) 
fore U.S. taxes are increased 
or decreased here.” On the 
hand, in the face of tax 
action, Venezuela's repeated insistence 
that it “has always and will continue 
to provide a healthy 
eign investment” 
convincing than in the 


taxes any 
ereign government of the must 

be- 
income 
othe 
its precipitate 


climate for for 
little 


sounded a less 


past 


NON-FERROUS METALS 


THE PENDULUM'S 
SWING 


Surplus capacity is forcing 

fluminium into a relatively 

unfamiliar role: that of fab- 
ricator. 





For 30-yeal 
Aluminum Ltd.,* the 
largest aluminum-maker and No. One 
in world markets, tried its 
stick to a cardinal rule 
with a custome! 


most of its existence 


world’s second 
utmost to 
never, never 
Thus in the 
third of its 
sold, 


compete 
USS., 


primary 


where more than one 


aluminum output was 


Short Tons (Hundreds of Thousands) 


TWO ROLES? 


Until now, producing primary al 
uminum (i.e., pig & ingot) has been 
Aluminium Ltd.’s chosen role; it left 
the fabricating mainly to others 
But it is being forced to take on 
both roles to find markets for its 
expanding capacity. When its ex 
pansion program is completed in 
the early 1960's, the Canadian com 
pony will be the world’s largest pro- 
ducer of the virgin metal. 


[Capacity by Jan. 1961. or p planned 


4 




















~ Kaiser Aluminium ~ 


Aluminum 


Reynolds 
Metals 


Alcoa 


Aluminium stuck 
& ingots 
True, the huge Canadian 


had long had an interest in more than 


strictly to its pig 
company 


a score of fabricating plants around 
the globe. But with the exception of 
its big British fabricating subsidiary, 
Northern Aluminium, they 
gaged mostly in research 


were en- 
develop- 
ment aimed at increasing the applica- 
metal 
Last spring, 
43-year-old 
Davis 
meeting ol 
Analysts 


tions and markets for the 
Change in Emphasis. 
however, Aluminium’s 
President Nathanael 
made a remark before a 
the New York Security 


Vining 


inium Ltd. Traded NYSE. Curre 

33',. Price range 1958-59 h Bt 
3834; low, 26. Dividend (1958 75e. Indicate 
1959 pavout: 70c. Ee Lb 


i ngs per share 19) 
$1.3 Total assets: $1,209 


hor Ticke 
be Al 


that went almost unnoticed. “With the 
swing of the pendulum from ingot 
shortage to ingot surplus,” said he 
“we are putting more emphasis on the 
enlargement of our fabricating facili- 
ties.” 

At year’ 
his word, began 


Davis was as good. as 

making that 
Wall Street sit up and take 
Three of them 


opening of a new 


s end, 
moves 
made 
notice 
© The 


num factory in Spain by 


sheet-alumi- 
Aluminiun 
42°, -owned subsidiary Alumii 
Iberico 


e The 


um ol 


Northern 
$8.5-million-worth of 
benture stock to help finance a majo: 


Alumini- 


new 


issuance by 
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subsidiary's alumi 
num-fabricating facilities England 
e The the parent 
pany of a one-third interest in Swit- 
zerland’s Fabrique d’Emballages Meé- 
talliques, 


expansion of the 


purchase by com- 


Europe’s leading maker of 
aluminum cans 

What interested Wall 
worried Aluminium’s 
whether the company’s 
might presage a breaking of its long- 
time rule and switching in its role 
producer primarily of 
aluminum 


Street—and 
competitors 


was actions 


as a virgin 
Present & Future. Not so, 
Davis. “The company,” said he, 
no present plans to undertake 
cating in the United States, believing 
that market is well served by the vast 
fabricating industry there.” 
Aluminium, he continued, 
about 340,000 tons of annual 
ing capacity, of which one third is in 
Canada and the remainder in 
seas countries. [Our] plans call for an 
increase of this capacity to 
400,000 tons in 1960, and further ex- 
pansions are in the planning stage 


insisted 
“has 
fabri- 


“now has 
fabricat- 


over- 
almost 
To most foreign-trade 


into 
step 


experts, the 


company’s move fabrication 
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world 
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countries, this fact resulted in a grow- 
that forced Alumin- 
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1958, 


new 


Supply & Demand. 
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ium to put a 


expansion plans _ in actually 
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Thus 


provide one 


some otf its facilities 
fabricating its own metal might 
answer to its need fo 
markets 

But if this explanation satisfies Wall 
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ent plans” might well causs 
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Davis’ use phrase “pres- 
lost sleep 
Suf- 
overcapacity 
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hardly 
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five factors 


1. How much ore we producing? (FRB production index) 


: 
Solid line is computed weekly and monthly, gives equal weight te —- a 
' 
2 | 


How many people are working? (BLS non-agricultural empley- 

ment) 

3. How intensively ore we working? (BLS average weekly hours 
in monvtacture) 

4. Are people spending or saving? (FRB department store sales) 

5. How much money is circulating? (FRB bank debits, 141 key 

centers) 

Fectors 4 and 5 are adjusted for valve of the dollar (1947-49 

= 100), fectors 1, 4 and 5 for seasonal variation 


Plotted line is « preliminary weekly figure and may not necessorily 
agree with the revised monthly total. Dot indicates an 8-day estimate 
based on tentative figures for five components, all of which ore subject 
te later revision 





Final figures for the components (1947 49 100) 


Nov. Dec. Jan. Feb March April May August Sept 


Production 136.0 133.0 130.0 128.0 126. 128.0 136 137.0 
Employment 120.1 118.0 116.2 115.7 115.6 114.2 : 115 116.1 
Hours ; 98.7 96.7 96.2 96.7 96.0 7 2 2 99.2 100.0 
Sales : 122.1 117.6 112.3 119 120.8 3.7 3 137 127.4 
Bank Debits 137.1 151.6 142.9 135.7 141.7 148 150.7 
INDEX 5 122.8 123.5 119.5 119 120.0 s 127.3 126.2 
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by SIDNEY B. LURIE 


ondly, the rail equipment 
; : an indirect speculatior 
Success Stories business. inasmuch 
order upturn will accel 
A YEAR that started like a “lamb” has had its place on loadings improve quickly ne 
ended like a “lion.” In marked con- the “hit parade There are many compani« 
trast to the defeatism so prevalent a few months ago each of which has its ow1 
vear ago, the popula: pastime now 1s Thus, as was merits. For exampl 
© attempt to single out the “20 best” observed at the ACF Industries. selli: a 


rts 


or, “6 best”—stocks for the coming year-end, it’s too and paying $2.50, has impo 


yeal In retrospect, this seasonal early to have any : nal earnings leverage Witne 


pastime of attempting to define the hard and fast con fact that 1954-58 ea 

coming year’s success stories often victions that a particular list will rep- r share in cont 

can be filed under the heading: “Post- resent the “star performers” of 1959 mated 1958-59 fiscal vea 

Christmas Exchanges and Refunds.” Deletions and additions are inevitable $2 per share. The « 

The reasons are simple: 1) In an_ as the 1959 pattern clarifies and un- load” in effect is being 

economy where the Government is so folds. The most realistic view is that company’s non-railroad 

important a contributor to our eco- 1) today’s favorites probably will not activities, such as a cai 

nomic well being, prospective industry | be in the limelight six months hence sion, the well-known C 

patterns are subject to revision. Note and 2) the best opportunities may be retor Division, the 

the uncertainties now surrounding the found in the least-expected places flight simulators for aircraft compa 
aircrafts due to an austerity defense Case in point: the railroad equip- nies, valves for the oil and gas indus 
budget. 2) We’re a mercurial people, ment industry has a distinct claim to try. The rail equipment di 
and styles in speculation are always’ attention notwithstanding its erratic whose deliveries declined almost 80 

changing. Note the suspicion now: be- past earnings record. For one thing, between May 1957 and April 1958 


ing attached to the drug group—which few industries have the promise of so. may not approach the profit point 


vision 
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Special Offer 


SUMMARY of ADVICES 
ON 850 STOCKS 


TOW is the time to put your investment house in order to protect and in- 
4 crease your capital in 1959. Not for many years past have there been such 
wide discrepancies in the performance of individual stocks. The surprising ex 
tent to which all stocks ranked in Group I (Highest) by the Value Line Survey 
have outperformed all stocks ranked in Group V (Lowest) during the past 
nine months is a matter of record. (The audited results will be submitted to 
you for your own appraisal.) 


Your first step should be to chee k each of your stocks to see how they measure 
up for Probable Market Performance in the next 12 months (whether in Rank 
I | Highest}, I, IL, IV, or V [ Lowest |). how they rate for Value, Safety, In 
come, and Appreciation Potentiality over a 3 to 5 year pull. The Value Line 
Survey provides objective and specific measures on each count. These Rankings 
are available exclusively in the Value Line Survey. 


With the latess SUMMARY before you, available only in the Value Line 
Survey, you would have at your fingertips the conclusions reached in the 1,000 
page Value Line Survey, enabling you to check every one of your stocks against 
objective and current measurements of value, to choose the strongest and safest 
stocks for your own list. A copy of the latest Value Line SUMMARY will be 
sent you at no extra charge under the Special Introductory Offer below 


soit A SPECIAL $5 INTRODUCTORY OFFER * jiu rE 


Under this special offer, you would receive at no extra cost the following & 
valualtle investment aids to guide you to safer and more profitable investing 


1. COMPLETE SUMMARY OF ADVICES on 850 stocks to enable you 


to check all your stocks at once 


2. INVESTMENT PROGRAM FOR LIFETIME SECURITY —a special! 
Value Line study showing how to set up and manage your own invest 
ment program for maximum safety, income and capital appreciation 


Also AT NO EXTRA CHARGE, the 96-page current edition of Value 
Line Ratings & Reports on the Petroleum, Gas and Coal industries, 
with analyses of 75 leading stocks including Atlantic Refining, 
Cities Service, Gulf Oil, Imperial Oil, Phillips Petroleum, 
Royal Dutch Petroleum, Shell Oil, Sinclair Oil, Socony.-Mobil 
Oil, Texas Co., and 65 others 


IN ADDITION, you will receive at one-half the pro rata fee, the next 
4 weekly editions of the Value Line Survey (approx. 80 pages per 
edition) with RATINGS & REPORTS on 265 leading stocks a 
new Special Situation recommendation a Supervised Account 
Report 2 Fortnightly Commentaries Weekly Supplements 
and 4 Summary-Indexes 
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PLUS, at no extra charge, a Special Report on BEST STOCKS 
TO BUY NOW, with 4 especially selected lists for specihe invest 


ment purposes 
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WSS i 


(Annual Subscription $120) *New subscribers only & 


nc nc nn nn 
To take advantage of this Special Offer, fill out and mail coupon below. 
Name 

{ddr ess 


City . . Zone 
Send $5 to Dept. FB-121 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 
Value Line Survey Building, 5 East 44th St., N. Y. 17, N. Y. 





until the fourth fiscal quarter which 
ends April 1959. But if a 50% oper- 
ating rate can be achieved in this divi- 
sion, total earnings could reach $5 per 
share quite easily. 

American Steel Foundries, around 
45 and paying $2.40, offers an equally 
if not more interesting speculative 
opportunity, for the company has 
both internal earnings leverage and 
relative stability. Witness the fact 
that $3.50 per share was earned in 
the last fiscal year ending September 
30, notwithstanding the fact that the 
division, which makes component 
parts for new freight cars, operated at 
less than 25°, of capacity in the last 
fiscal half-year. The compensations 
to this sharp decline rested on the 
facts that: 1) about 48° of the com- 
pany’s railroad volume _ represents 
parts sales to the replacement mar- 
ket; 2) non-railroad customers ac- 
counted for 41% of the company’s 
total sales in 1958 as compared with 
only 10% in early postwar years 

Apropos the latter, American Steel 
Foundries obtains between 10° and 
15% of total volume from a division 
which manufactures pipe wrappings 
and coatings for the oil and gas in- 
dustry. This profitable and growing 
division of the business is an obvious 
beneficiary of the prospective increase 
in natural gas pipeline construction 
Also worth noting are the facts that 
1) there has been a sharp upturn in 
orders in the company’s precision and 
sprocket division whose volume is de- 
pendent on the general level of busi- 
ness; 2) the machine tool division, 
which is working with defense con- 
tractors, enjoys a backlog into next 
summer. In past prosperous years, 
American Steel Foundries has earned 
better than $6 per share 

Speaking of off-the- beaten - path 
opportunities, this column remains 
most optimistic on the meat packing 
industry, a business which has the 
benefit of at least two specific “pluses.” 
1) The Industry’s cycle has turned 
for the better, and improvement 
should carry into 1960. 2) There is 
growing appreciation of the indus- 
try’s fundamental change in charac- 
ter, and this merits higher price times 
Today, the meat 
packing industry is run by business- 
men rather than butchers. As a re- 


earnings ratios 


sult of the foregoing, the meat pack- 
ing stocks today can be found in so- 
phisticated, well-managed portfolios 
such as those of pension funds and 
mutual funds. 

This column's long-standing favor- 
ite has been Wilson, whose annual 
dividend rate recently was increased 
to $1.40 per share. Although the 
stock at 31 has more than doubled 

(CONTINUED ON PAGE 46) 
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SUCH OPPORTUNITIES COME 
ONLY ONCE IN A LIFE-TIME 


My fortune-buil jing torn ia s to en 
ble investors with small funds rapidly to 


financial independence. I have 
done research to that end for nearly fifty 


More than five. thousand investors 


wquire 


vears 
testify to the fortune-building success 
formula is very 
We find you the basic potentials of 
Holding these 
growth values has quickly doubled 
the funds of clients time and again. Our 
selling at 
about ten percent of their potential values. 
Thirty years of conspicuous success for 


ol my discoveries The 
simple 
growth in low price stoc ks. 
basic 


current recommendations are 


clients has built us pre-eminent recogni- 
tion for our fortune-building growth dis 
That is why over five thousand 
investors are reading our weekly “Stock 
Market Appraisements” we formerly syn 
dicated nationally on financial pages un 
der the heading. “ROYSTONE SAYS.” 
followers found that 
discovering fundamental growth values is 
the basic factor in fortune-building. No 
wonder Wall Street is so anxious to keep 


coveries 


Our newspaper 


in contact with our recommendations. 

This demand from everywhere for our Ww. 
reliable guidance in selecting special 
growth values forced us to publish our 
comments in inexpensive weekly analytical 
guidance bulletins which are now being 
read by thousands of investors each week 

To buv low-price long-term growth situ 


future 
Safety Rules 


H. ROYSTONE \ 
INVESTMENT ANALYST mediately and advanced a 


Thinkir 
that fortunes bu 
only through far-sig 
through 
tions destroy the 


diversification 


gains 

re greatly increased 
bought a spec al situatior 
went to twenty-four No 

we advised our su 

another discovery below fi 
qui kly went near twenty 
much higher We expect ma 
discoveries we are recommendi: 
ble current che ap prices many t 

The only sure fortune-buildi: 
through such fund enhancement research 
That alone will offset the sing cost of 
living. Fortune-building re quirements call 
for at least a fifty percent fund gain eacl 
vear. Instead, the great 
their cash values s nk 
Not so long ago when or 


majority of n 


vestor see 


coveries was selling near th 
rid 1 few hundred shares 
should pay for the future edu 
dren 
ide security for old age It 


soon pay off the mort 


sand percent on the Ame 
change 


Now we are 


and promises mucl 
approving 
rowth situations that also 


usual capital gains 





recognizes their 
eliminates the hazards of speculation 
Now, thanks to the discovery made while evaluating fundamental 
nsvchological factors found in the Heavy Industry 
Formula, we follow the rules that make for growth Currently we 
inticipate a long bull m arket in natural commodity growth stocks 
We are exploring the field to uncover the issues that show the 
greatest fortune-building potentials 

Ignoring the rules for fortune-building, the average investor 
never has a profit chance. Unfortunately, investors and traders 
are equally victims of popular sentiment. They buy when they 
should sell and sell when they should buy. To protect clients 
against developed our 27 Safety Rules for 
Investors and Traders 

We build on growth, not petty prohts One mav not go broke 
taking quick profits but certainly one never gets rich. We select 
growth values in their infancy that are independent of adverse 
conditions. This makes all the difference failure and 
fortune building. 


ations before the publi 
potential values largely 


Rovstone 


these errors, we 


hetwee 1 


Natur ally. knowing the long trend turning points ts essential 
Knowing a “bull market” from a “bear market” 
iarantee of security. At the end of the Korean War this 
a long rising market ahead 


was almost the only service to see 

Waiting ind proht opportunities has built 

most of the large fortunes made in Wall Street 
There are thousands of «maller investors, intell 


ng fortunes, who welcome technical data and 


to the investor 


is one 
watching for such 
ligently a 
mend for substant 


our growth situations we recon 


ipid growth 
CAPITAL GAINS—NOT DIVIDENDS—BUILD FORTUNES 


ost prevalent fallacies tha 
estor is the idea he can 
arket and be sure of ¢ 
stock market psy hology 
tivity in stocks. He knows 


selecting crowth 
d | the special i 


Read what the Press Service that 
syndicated his "Comments" said: 


“What ‘Rovstone says * is respected by the he 
Street from the small speculator to the largest invest: 

“One thing m= certain Rovstone knows the 
With a truly rem record in earlier years wh 
this service he weseen all the important mark 
Followers all over America look upon Roystone 
reliable long-term market diagnostician among the 
Wall Street technicians.” 

We earnestly believe there is a tremendous need f 
Such 
only from factually appraisir future investment 
in the light of political and social trends. Without 
there is small hope for the individual in his q 
there 


vestment and business 1idance assistance i 


independence. Remember are rules for 
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RAIL PROFITS ON THE 
UPGRADE ...WHAT THIS 
MEANS T0 INVESTORS 


We believe that the 

income and profit 

otential of se- 

ected rail issues 

today are under- 

estimated by many 

investors. In this 

18-page January 

Monthly Letter our 

rail onde study 

the basic factors affecting rail earnings, 
including recent important developments 
in this vital industry. This Creative 
Research report by Goodbody & Co. 


Measures 1958 RAILROAD EARNINGS and 
SECOND HALF IMPROVEMENT 


Evaluates RAILROAD RECESSION BENEFITS 
Reports PROFITS FROM EXPENSE CONTROL 
Reviews TRANSPORTATION ACT OF 1958 
Analyzes COMPETITIVE FACTORS 
Discusses MERGERS 

Considers PASSENGER PROBLEMS 
Forecasts 1959 EARNINGS 

Emphasizes SELECTIVITY 

Surveys DIVIDENDS AND FINANCES 


Weighs MARKET FACTORS 
8 SELECTED STOCKS —Railroad stocks 


cover a wide quality range and have vary- 
ing attraction for different investment 
purposes. Recommended for: 


INCOME — Three quality stocks now 
yielding 6% or more. 


PROFIT POTENTIALS — Three issues 
combining quality, reasonable yield, and 
above average profit potentials 


SPECULATIVE APPEAL—Two common 
stocks are suggested for the more ven- 
turesome accounts, 


MANY OTHER RECOMMENDED STOCKS 


Our Monthly Letter also includes a 
market review and classified list—with 
price, yield, dividends and earnings—of 
over 200 stocks and bonds. These selected 
issues are kept under continuous review, 
and those which our analysts feel cur- 
rently attractive are indicated. For your 
copy, mail coupon below without 
oBligation. 
Available to Investors 


GOODBODY & Co. 


ESTABLISHED tee! 


MEMBERS OF LEADING STOCK 
AND COMMODITY EXCHANGES 


115 BROADWAY, NEW YORK 
OFFICES IN 38 CITIES 
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BINVESTMENT POINTERS 


DONALD GOODWIN 


4 New Look at Some Old Favorites 


I THINK it appropriate at the beginning 
of the New Year to comment on some 
stocks that have shown little improve- 
ment in price from their highs reached 
daring the last two to three years, such 
as Southern Pacific, Olin Mathieson, 
American Chain & Cable, U. S. Ply- 
wood, Pure Oil, Sinclair, Phileo, Com- 
bustion Engineering, National Acme, 
Fansteel, and Carborundum, all of 
which were recommended in this col- 
umn during that period. Indeed, I have 
received letters from readers 
time to time concerning these com- 
panies. In fact, the following data 
closely parallels replies to some of 
them 

Carborundum, Fansteel, and U.S 
Plywood have been disappointing, and 
even though they could recover from 
the current position, I suggest a switch 
to Northern Pacific, Goodrich, Wheel- 
ing Steel, Burroughs Corporation, and 
Publicker, all of which appear to offer 
a better chance for capital apprecia- 
tion during the coming year 

As to the others, such as American 
Chain & Cable, Combustion Engineer- 
ing, National Acme, Olin Mathieson, 
Philco, Sinclair and Pure Oil, the out- 
look for 1959 is for improvement, and I 
think it wise to continue to hold them 

American Chain & Cable is usually 
thought of as a leading chain maker 
However, this makes 
and cable, “Pennsylvania” 


from 


company also 


wire rope 


lawn mowers, 

automatic control, 

telemetering and 

recording systems, 

and many other 

items. A good re- 

covery is looked 

for this year, and 

I believe the stock will do better 

very strong financially. Recent price 

48: indicated dividend, $2.50 
Combustion Engineering’s sales and 

earnings have been increasing, 

the outlook for this year is excellent 

This company is a leader in the nu- 

clear energy field, which should have 

a wonderful future. I think the only 

problem here will be one of investor 

patience. I believe in due time it will 

be a good stock. A dividend has been 

paid each year 1911. I think 

there is an excellent chance that the 

current $1.12 annual dividend will be 

increased this year, perhaps to $1.40 


It is 


and 


since 


Now around 32 

National Acme has been disappoint- 
ing to be sure, but here the out- 
loo:: for the next year or so is for 
improvement. The 
selling near its net quick assets per 
and appears decidedly under- 

Should it recover in the next 
12 months, as I think it will, 
perhaps it could be switched to bette: 
advantage. The company 
manufacturer of machine 


also, 
stock is currently 


share, 
valued 
SIX or 


is a leading 


Capi- 


tools 
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talization consists of 500,000 shares of 
common stock; recent price, 51. 

Olin Mathieson has been a big dis- 
appointment. However, the company 
has entered the solid fuel business, 
and is supposed to be working on a 
new cure for all of which 
means that management is anxious to 
do a good job. The stock would ap- 
pear to be undervalued in the low 40s 
where it is now selling, 


cancer, 


and I believe 
in due time it will move up close to 
the 60 level where it sold in 1957 
Pnilco has also been a disappoint- 
ment, but the 
now picking up, and the chances are 
that the stock further 
However, should it reach the low 
during the 


company’s business is 


will recover 
30s 
period ahead, I believe a 
switch would be in order, perhaps to 

& Santa Fe, 
and paying $1.45 


Atchison, Topeka now 


around 27 I believe 


the rails are headed for an excellent 
veal 
Pure Oil and Sinclair 
well during recent 
: 
oil stocks generally un- 
settled Pure Oil the 


reserve positions in the in- 


have held up 
weeks while 
have 


very 
been 
has one of 
strongest 
dustry, on a per share basis, which, 
sooner or later, I believe will be re- 
flected in the the stock. I 


consider it an excellent company, 


price ol 
and 
strongly advise retention. Likewise 
Sinclair 

Southern Pacific 
and I believe 


think 


the dividend will be 


did well last 
will do even bette: 


very 
veal 
there is a good 


this year. I 


chance increased 


I advise retention. Now selling around 
63, and paying $3 

On the 
of the largest 


presiden 


buy side, Goodrich is one 
Its 
recently predicted an- 
year in 1959. The stock 
and I believe it is en- 
that it will 


split during the 


rubber companies 
has 
othe: good 


acts very well, 


tirely possible run 
100 
yeal 

Northern 
fully 


has 


up to 
and be coming 


Pacific has done wonder- 
well during the 
recently 

The 
oil properties has risen steadily each 
and I believe this trend will 
Also, should the proposed 


with Great Northern go 


past year, and 
stock 


income 


paid a 20 divi- 


dend company’s from 
yeal 
continue 
mergel 

through, the resulting company would 
the the 
serving a fast-growing section of the 


The 


one of the best in its group during the 


be one of best in industry, 


country company ought to be 


could reach 60-65, in 
Now selling around 48, 


and paying $2 


next year or so 
my opinion 
Wheeling Steel sold around 70 sev- 
so that at its 
would 
valued, particularly so when earnings 
ot $6-S7 a 
1959 


eral years ago current 


price of 51, it appear under- 


estimated for 
The company supplies the auto- 
(CONTINUED ON 47) 
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9 LIFE STOCKS 
FAVORED FOR 
GROWTH NOW 


Life insurance stocks offer you, we 
believe, excellent potentials for capi 
tal gains in an industry that has 
established a record for rapid, stead) 
growth. In the last 10 years, for 
example, this growth has helped 
boost the stock of Aetna Life 737 
(2144-180) for a return of $1580 on 
every 10 shares. It has helped boost 
the stock of Franklin Life 177) 
35%-63',) for a return of $599 on 
every 10 shares. And it has helped 
boost the stock of Lincoln National 
Life 1331¢; (1354-15 for a 
of $1814 on every 10 shares 

A LITTLE-KNOWN LEADER 
Now, our Editors in a new survey 
are recommending a little-known life 
stock that may offer you equally 
attractive growth in the next 10 
years. This life stock has been grow 
ing at an average long-term 
of 42',% a year compounded 
faster than the stock of Aetna Life, 
faster than Franklin Life, and faster 
than Lincoln Life. Yet, this unusual 
life stock, we feel, still has much room 
left for big new growth. Its assets, 
for example, are now $95 million 
(Aetna has $314 billion). Its life in 
surance in force is about $1 billion 
(Lincoln Life has $9 billion Vn 
with just 1,100,000 shares out, it 
appears to be well-situated to offer 
you continuing large growth gains 

NEW SPECIAL REPORT 

Our analysis of this and four other 
life stock leaders is in our new Spe 
cial Report on ‘5 Life Insurance 
Stocks Favored For Long-Term 
Growth’. In this Report, too, you 
will learn growth facts about the 
life insurance industry itself: how 
in the last 10 years life insurance 
in force has gained more than 145 
from $186 billion to $456 billion: 
how sales of new life insurance last 
year rose to $66.5 billion, 18°), ahead 
of 56; and how in the first quarter 
of ‘58 sales were up 6% over the 
‘57 first quarter. You will learn, 
also, how today’s rapid growth in 
population and personal income, plus 
a favorable tax position and mor 
tality experience, new sales ap- 
proaches and other factors serve to 
enhance still further growth for life 
insurance stocks 

SPECIAL $1 TRIAL OFFER 
A copy of this new Report on ‘5 
Life Stocks’ is yours as a 
now when you send just $1 
readers only) to try our weekly 
visory service ‘The Growth Stock 
Letter’ for the next two weeks. Mail 
this ad with your name and address 
and $1 today to Dept. F-22 
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MARKET COMMENT 


by L. O. HOOPER 


Bull Market Problems 


A TREND established continues 
until it stops! 
In the stock market, 


pronounced upward trend, and it is 


once 
there is a very 


feeding on a psychology of 


after 


success 
extent 
than in recent years, however, people 


success. To a greate! 


are buying prices hoping to realize 
rathe 
hoping to realize benefits because of 


prices, than buying values 
those values 


To some people, speculation has 
become a virus. They watch the ticke 
by day and study the stock table by 
night. They read everything, talk to 
everybody, listen to tips, and acquire 
about what makes 
they buy a stock, and it 
not go up immediately, they 
think they made a mistake. It’s more 
than a little hectic. 

On the basis of traditional ideas of 
value, there fewel 
stocks that are really cheap 


strange’ ideas 
prices. If 


does 


are and fewe! 
Pros- 
perity, earnings and growth are being 
discounted well ahead—much furthe1 
ahead than is normal or safe. Stocks 
yield than bonds 
The great quest is for “growth,” with 
little income, 
rent or in nearby prospect 

There is much talk about 
and 


substantially less 


interest in either cur- 
inflation, 

that 
hedge 
which thus far they 
Actually, it 
remembered, it is the buying of stocks 


widespread assumption 
stocks should be bought as a 
against inflation 
have been should be 
as a hedge against inflation which has 
inflation in the stock 


market than in most other areas of the 


created greate: 
economy 

In 1958, the DJ industrials advanced 
32°,, the DJ rails 60°, , the DJ utilities 
31°,, and the DJ 65 composite stocks 
36 If this performance should be 
1959 (and 
some who think it will be even 
tered) by the end of this the 
industrials would be around 760, the 
rails 250, the utilities 118 and the 65 
stocks 272 

Now 


not so 


duplicated in there are 
bet- 


yeal 


That’s cause for pause 

readers of this column, I fear 
interested in what 
the stock market ought to do as in 
what it will do. Furthermore, if they 
are like most people, they 
buying mood and in a holding mood 
and not 
abstaining mood 
think they 
bullish and wrong rather than bearish 
and right. And, of course, I can’t be 
bearish as long as this strong trend 


are much 


are Mm a 


in a selling mood or in an 
Indeed, I sometimes 
would 


prefer me to be 


continues 
I am faced with the problem of sug- 


gesting stocks which I think are 


reasonably 
than 
the rank 
and file, and which 
may go up! That’s 
the real “bull 
market problem” 
for the columnist 
The 
time passes 
I would like to suggest, just to pro- 
tect myself, that this market would 
not take any considerable volume of 
selling without going down. So 
as the interest is predominantly on 


more 
appraised 
those of 


problem gets more difficult: as 


long 


the buy side, it will go up, but any 
offerings would find a 
pretty thin situation on the way down 
If 1°. or 2° of the holders of 
of these popular f 
should decide to 

quickly, the havoc could be 
considerable. I would like to pre- 
dict that the market in 1959 will have 
more sinking spells, and more violent 
sinking spells, than it had in 1958 

and that the setbacks 
come as a thief in the night 


concentrated 


some 
suddenly 
and to sell 


favorites 
sell, 
price 


some ol will 
without 
warning and without any news-con- 


nected reason. Just be prepared fo: 
the stock market being less of a one- 
way street as it moves higher. Remem- 
ber that the 


the upside, the more violent it can be 


more violent it gets on 
on the downside 


In short, today’s speculators ar 
living more pleasantly than they real 
ize, and more dangerously than they 
know. That's why 
the excitement about the “high flyers’ 


like to 


more prosaic 


I do not share all 


and confide my remarks to 
issues 

If the busines outlook is as rosy as 
most econo 
stock market 
is “right”. in its estimate of the earn- 
outlook, I think it 


is self-evident that the copper shares 


year-end forecasts of 


mists suggest, and if the 
ings and “growth” 
and the automobile issues are too low 
You can't have great prosperity with 
and bette 
stocks are 


anc 


out rising copper prices 


Coppe: 
relation to 


automobile sales 


low in past prices, 
copper company earnings still are fa: 
the 1958, we 


had a definitely poor automobile yea 


below former rates. In 
and motor parts stocks still reflect it 
(61) sold as high as 87°, 


Earnings in 1958 were about 


Anaconda 
in 1956 
$3 a share against a current $2 divi 
dend rate. Without the new 
El Salvado Chile, 
coming into production in April, earn- 


cost 


low 


mine in which is 


ings were $12.85 a share in 1956 and 
$7.52 a share when copper prices were 


The stock paid 


less abnormal in 1955 
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not less than $3 a year to as much as | 
$5 (1956) in every year from 1947 to | 


1957, inclusive. The present statis- 
tical position of copper is strong, and 
the chances are that prices for the 
metal will rise. Copper is the metal 
of electrical development, and back- 
ward countries are a great growth 
market for it 

Kennecott (97) pays $4 and earned 
about $5.25 a share last year against 
$13.23 in 1956 and $11.60 in 1955. It 
paid not less than $5.50 per annum to 
as much as $9.25 (1956) in the years 
1950-1957, inclusive. Kennecott prob- 
ably earned close to $1.75 a share in 
the fourth quarter, or enough to make 
the stock a dividend increase suspect 
The stock has more investment qual- 
ity than Anaconda, but perhaps not 
as big a profit potential under favor- 
able metal market conditions, espe- 
cially now that Anaconda has the El 
Salvador mine 

Ford Motor (50) in November is 
reported to have delivered more Ford 
cars than General Motors delivered 
Chevrolets—although this situation 
nay not last. In any event, Ford had 
an excellent fourth quarter and ap- 
pears headed into substantially bette: 
results in 1959 than in 1958. You can't 
imagine Ford doing badly in a good 
automobile year It controls some- 
thing like 28 to 30 of the huge 
American automobile market. I like 
this stock, which is selling far below 
the price at which people fell ove 
themselves to buy it on the initial 
public offering I think Ford Motor is 
one of the really good values on the 
Stock Exchange 

Chrysler (51) has more leverage 
than either Ford or General Motors 
but always has been a higher cost 
producer. During the past two years 
the management has made consider- 
able progress correcting this situation 
Recently there appears to have been 
an improvement in Chrysler's labo: 
relations, which for the past yea 
have been troublesome 

A motor parts issue which appeals 
to me is American Metai Products 
(29), paying $1.60 a share, which 
earned probably around $1.40 a share 
in 1958. This stock probably is worth 
at least what it is selling for on the 
basis of its earning power as a con- 
ventional parts producer. The “kicker” 
in it is a new Teflon (a flourocarbon 
plastic produced by du Pont) bearing 
which has a very low coefficient of 
friction and does not require greasing 
A recent item in the Oil & Gas Jour- 
nal suggested that a cal soon may 
be made which requires little if any 
greasing during its life. This plastic 
is discussed also in the January issue 
of the Reader's Digest. American 
Metal Products is expected to have 

(CONTINUED ON PAGE 49) 
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140 SOUND STOCKS 


for INCOME and PROFIT 


Announcing UNITED’S 1959 
List of Recommended Issues 
IRST Report covering UNITED'S complete Supervised 
List of Recommended Common Stocks for 1959 is just 
off the press. It is broadly diversified as to industry, and 
selections range from the highest quality stocks for safety 
and income to lower-priced speculative issues for high 
percentage gains. Included are stocks with long dividend 
records, and attractive yields. You will find the following 
issues of special interest: 


6 Speculative Growth Stocks at 8 to 45 
10 Quality Growth Issues for Capital Gains 
10 Attractive Low-Priced Stocks under 25 
19 Quality Income Issues for liberal yields 


Send only $1 for your copy of United's 1959 list of Recommended 
Stocks plus weekly UNITED Reports for one month. (This offer 


open to new readers only 


———FILL OUT COUPON AND MAIL TODAY WITH ONLY $1--— — 
SENT TO YOU BY AIRMAIL $1.25 [7] FM-2 


N ame 
iddress 


City Zone State 


Xe UNITED BUSINESS SERVICE 


10 NEWBURY ST. BOSTON 16, MAS 


md iMai INV 




















The Market Outlook for 1959 


139 Selected Stocks for Investment 


currently 


1958 div 


Hornetower « Weexs 


40 Wall Street, New York 5, N. Y. Di 4-6600 
"Midtown: 400 Madison Ave., at 47th St. (17) PL 1-1900 
*Open Thursdays until 9 PM 


Members Principal Stock Exchonges ond Chicago Board of Trade 





BOSTON NEW YORK HICaAG« DETROIT LEVELANE 
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A POSTMAN’S 
REMARK ADDED 
$2,000 TO MY 
INCOME 


By a Wall Street Journal 
Subscriber 


I was chatting with the postman who de 
livers my mail. He remarked that two 
families on his route who get The Wall 
Street Journal had recently moved into 
bigger houses 

This started me thinking. I had heard 
that The Wall Street Journal helps people 
get ahead. “Is it really true?” I asked 
myself. “Can a newspaper help a man 
earn more money ?” 

Well, to make a long story short, I 
tried it and IT DID. Within a year | 
added $2,000 to my income 

This story is typical. The Journal is a 
wondertul aid to men making $7,500 to 
$25,000 a year. It is valuable to the 
owner of a small business. It can be of 
priceless benefit to young men 

The Wall Street Journal has the largest 
staff of writers on business and financ: 
It costs $24 a year, but in order to a 
quaint you with The Journal, we make 
this offer: You can get a Trial Subscrip 
tion for 3 months for $7. Just send this 
ad with check for $7. Or tell us to bill you 
Address: The Wall Street Journal, 44 
Broad St., New York 4,N Y¥ FM1-15 











Profits in 
WHEAT 


If you are interested in an unusu 


apportunity., one that could result 
profits during the next 60 to 90 days 
suggest that you look into the current 


situatior 


A decline of at least 15 to 
bushel appears probable 


For a full explanation o 


prices are likely send 


latest wheat situatian appraisa 


In addition to this situation appraisal yu 
will reeeive 1 two-week comp enta 

subscription to our Commodity Letter The 
Keltner Commodity Letter is in its twentieth 
year of publication, and is probably read by 
more traders each week than any other 


commodity advisory service 


THE KELTNER STATISTICAL SERVICE 
1004 Baltimore Ave., Dept. F-4 
Kansas City 5, Mo. 

Enclosed is $1 for your latest situation ap 
praisal on wheat. I understand this appraisa 
will be airmailed to me by return mail 


plus your regular market letter for this 
week and next week's letter when issued 


Name 
Address 


City & State 





STOCK ANALYSIS. 


by MARSHALL 8S. FOSTER 


Institutional Buyers Still Dominant 


THE MAIN power behind this long rise 
in stocks, the huge flow of cornmon 
stock investment money into various 
types of institutions, continues un- 
diminished. The two largest factors, 
mutual funds and pension funds, to- 
gether put more than $2 billion into 
common stocks last year. Toward the 
end of the year mutual fund share 
sales were running at more than $100 
million net per month. For eleven 
months the net figure was $1,015,000- 
000, in addition to which well over 
$300 million was placed in the hands 
of new funds such as One William 
Street and the Lazard Fund. There is 
no reason to believe that pension 
funds invested any less in common 
stocks than the $978 million of 1957 
There are many other types of in- 
vesting institutions to swell the total, 
including life and other insurance 
companies, the trust departments and 
common trust funds of banks, savings 
banks and 
companies 


closed-end investment 
Purchases of their own 
stock by corporations for their profit 
sharing plans is a growing practice 
and has reached significant propor- 
tions relative to monthly turnover for 
many stocks. Such sources of demand, 
which as a rule do not change rapidly 
and in recent years have steadily in- 
creased, far outweigh new common 
stock offerings. Most of the buying 
goes into a relatively limited number 
of stocks but the effect of it sweeps 
quickly throughout the market. It has 
created permitting the 
sharp movements witnessed in specu- 


conditions 


lative issues in recent months. The 
importance of this steady flow of in- 
stitutional money into stocks is such 
that it has to be the first fact con- 
sidered in any analysis of the market 
or of preblems in stock selection o1 
investment policy 

The rapid portion of this rise has 
continued for about:-eight months and 
has taken the Dow Jones Industrial 
average from about 455 to above 580 
The rise has caused perfectly normal 
misgivings concerning the soundness 
of present quotations. Such misgiv- 
ings often result more from the de- 
parture from price levels which have 
come to be considered normal than 
from reasoned judgments concerning 
the probability of a major change in 
the forces of supply and demand. That 
Actu- 
ally, the history of the stock market 
movements in modern times suggests 


seems to be true in this case 


that even those who consider stocks in 


general to be selling for more than 


they are worth need be in no hurry 


about adopting a broadly negative 


policy.. No important rise during the 
era of regulated stock markets has 
reached its high and then declined 
immediately. One can never be sure 
that the stock market won't set a 
new precedent but the character of 
dealings has changed so as to ex- 
tend rather than shorten the trend 
reversal process. All rises since 1929 
have reached their destinations and 
then have leveled off for a minimum 
of many months before either declin- 
ing or starting another bull swing 
The 1936-37 top required ten months 
the 1945-46 eight months and 1955-57 
almost two years before giving way to 
The latter two 
were the only occasions since the wa) 


weight of liquidation 


when a major change in equity policy 

turned out to have been needed 
That doesn’t mean that 

can relax their guards. On the con- 


investors 


trary, vigilance and possibly scepticism 
should have been increasing with the 
rise in prices. While the 1957 decline 
in the industrial 
only about 


average occupied 
weeks, 


groups and stocks had been in down- 


thirteen some 
trends for as long as two years. What 
was only a long but not too serious 
correction in the averages in 1953 was 
market for 


a genuine bear many 


stocks. It is not only possible but 
probable that those who have been 
buying romance stocks which have 
doubled or tripled will be locked in 
as fashions change 

Proper investment tactics can mini- 
mize the risks inherent in the present 
sharply higher price level and in thé 
unquestionably large volume of frothy 
Those willing to keep port- 
folios in motion, shifting holdings as 


buying 


risks and conditions change, which 
includes acceptance of profits in stocks 
where prices are above discernible 
values, can take advantage of any ex- 
tension of the rise and the always- 
exciting fluctuations in any top area 
without worrying too much about a 
bear trend until it develops. Judicious 
stock selection can do a lot to protect 
against possible flattening of the bus- 
iness recovery curve or any new 
monetary restrictions 

Stock certainly 
simpler now that the January rein- 


vestment season is nearing its end 


selection is no 


One group which combines positive 
attraction with strong defensive quali 
ties is the natural gas utilities. The 
original Memphis 
clouded investment attitudes towards 
such stocks for a full year. Study 


adverse decisior 


*Mr. Foster, associated with Spencer Trask 
& Co. of New York City, is a guest columnist 
for Mr. Heinz Biel who is on vacation 


FORBES, JANUARY 15, 1959 





of the price records or the long-term 
charts of a group of such companies as 
compared with similar data on good 
growth electric utilities shows that 
the trends of the two groups were 
similar up until late 1957. Since then 
the electric utilities have risen steadily 
while the solid growth gas utilities 
have been stalled at or near 1957 
highs. Now that the Memphis decision 
has been reversed the spread between 
the two groups should narrow. In- 
teresting natural gas distributing o1 
integrated companies include Pan- 
handle Eastern Pipeline, United Gas 
Corp., Mississippi River Fuel, Lone 
Star Gas and Northern Natural Gas 
They are candidates for purchase now 
or for exchanges from some of the 
electric utilities whose yields and 
price earnings ratios have become 
somewhat unrealistic under present 
monetary conditions. Collateral bene- 
ficaries of the improved circumstances 
in the natural gas industries are 
Copper Bessemer and A. O. Smith, 
both of which look like interesting 
statistical values with prospects for 
substantially improved earnings 
Railroad mergers have recently re- 
ceived positive encouragement from 
the Interstate Commerce Commission. 
Roads all over the country are work- 
ing on them, and a fertile field for 
capital gains is a likely concomitant 
Atlantic Coast Line Co. of Connecti- 
cut listed on the American Stock Ex- 
change and selling around 52 has 
superior appreciation prospects as 
well as strong defensive qualities. It 
is the holding company which controls 
the Atlantic Coast Line Railroad. The 
situation of the holding company is in 
process of changing. For years it sold 
at or slightly below the price of the 
operating company, which is listed on 
the Stock Exchange, and both usually 
paid the same dividend. In 1958 the 
holding company paid $2.25 against $2 
for the operating company. It owns 
slightly more than one share of At- 
lantic Coast Line Railroad for each of 
its own shares. The change which is 
In process results from the announce- 
ment that the operating company is 
studying a merger with the Charles- 
ton & Wester Carolina Railroad Co.., 
which is wholly owned by the holding 
company and which has never been 
given much recognition in the market 
valuation of the latter. The assump- 
tion in the financial district is that 
such a merger would be effected by 
payment to the holding company of an 
additional block of stock in the op- 
erating company, in which case it 
probably would be enough to raise the 
Connecticut company’s equity in the 
operating company to something ap- 
proaching 142 shares for each of its 
own. The holding company stock is 
(CONTINUED ON PAGE 47) 
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Profit Opportunities 
in Convertible Bonds 


Example: Brunswick-Balke Convertibles Up 72°/, in 3 Months 


New York. N. Y How investors can profit from selected convert 
in new report just issued by R.H.M. Bond Review. copies of which 
interested readers free on request. 
: 1 record of the entire 
As this unususz o : 
com nvestme t 
ior it 
momer aspect of 
bonds “ 
you if 
ment valt as they deve 
to conver 
fore. far 


any stror [ é i mo ‘ . ¢ om 


nique, two-« 


on each of 


is now tradin 
mon must show su P proht the 


¥ pot he profitable 
ds due to their co yn riv es 
bond 1u t thei nj eg Send todav for the 


You cannot watch maturing opportuni Convertible Bond oppo 
ties in 190 actively aded_ convertible timely report is vours free 
bonds, but R.H.M Associates can do it any obligation Write f 
for you. Our new publication, the Ri.M Bond Opportunities,” Dept 
Bond Review, is not only a complete chart Accoviates, 220 Fifth Ave., Ne 
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& LIGHT COMPANY 


Dividend Notice 


Quarterly dividends of $1.25 per share on the 5% 
preferred stock, $1.13 per share on the 4.52°% serial 
preferred stock, $1.54 per share on the 6.16%, serial 
preferred stock, $1.41 per share on the 5.64% serial 
preferred stock, and 40 cents per share on the 
common stock of Pacific Power & Light Company 
have been declared for payment January 10, 1959, to 
stockholders of record at the close of business 
December 31, 1958. 

PORTLAND, OREGON H. W. Millay, Secretar) 

December 19, 1958 




















WILL COMMODITIES | 9,LOW.PRICED STOCKS 


OUTDO STOCKS IN 19592 |... GANADIAN MINES 


summer—after 18 months of doldrums''- 
things started humming in teow-priced Canadian 
mining stock 
Despite last year's big rise in stock SEPTEMBER—St. Lawrence Mines started its surge 
prices, only 12% of Big Board listings from 40¢ to a current $3.85. Orchan Mines spurted 
doubled in valve. With margins now from 25¢ te $2.75 
90 stocks must advance much fast OCTOBER—Bouzan shot from 25e te ie 
er in 1959 to do as well for you with Campbel! Chibeugamayw from $6.35 te $9.80 Har 

rison Minerals from t3¢ te 20¢ and Macfie Exp. more 
equal capital. Should you expect than doubled in price 
stocks to decline, selling short Dm NOVEMBER—Another big-profit month for speeu 
plicated and expensive lators when New Mylamaque surged from 65¢ te $1.6 
in tess than 3 weeks. And Southern nien struck 
ca sell cormmodities short os t rich in Mattagami and scored « spectacular 411 
easily os you can buy them. Many gain in two weeks 
commodity margins were wered in 5 NEW CANADIAN MINING SPECULATIONS 
1958. and 19 of 20 December con NOW POISED FOR PROFITS IN 1959 
tracts ranged over 160 to 618 T ntroduee you te ovr unique MINING AND 
rec rements METAL STOCK LETTER service—and t help 

ee een take advantage of the large profits we 


ahead in Canadian mining stocks 
f the low margins 


You 


y are invited te 
send for our new Report LOW-PRICED CAPI 
and tax-saving opportunities in these TAL-GAIN MINING STOCKS FOR THE BOLD 
fost-swinging markets Our New INVESTOR And, if you act at once, you will alse 
safer approach to commodity prof receive thru special arrangement 

its helps even small investors to build SPEAR & STAFF'S 1959 FORECAST 

ON BUSINESS AND STOCKS 

Both of these Reports are yours with week 
trial te the weekly MINING AND METAL STOCK 


LETTER fer the special introductory rate 
COMMODITY FUTURES FORECAST “MINING & METAL STOCK LETTER 
est Broadway, New York 7, BArclay 7-6484 Published by Speor & Stoff, Inc 
Boebson Pork, Moss 


Take advontoge « 


capital and income quickly. Send for 
recent trading bulletins 





























Incorporated 
Investors 


A mutual fund investing in a list of 
securities selected for possible long- 
term growth of capital and income 


* * + 


Incorporated 
Income Fund 


A mutual fund investing in a list of 


securities for current income 


THE PARKER CORPORATION 11-F 
200 Berkeley St., 
Boston, Mass. 


Please send Prospectus on 


Incorporated Investors 
Incorporated Income Fund 
Name 
Street 


City 





A mutual investment fund 
concentrating on the 
ties of companies in’ indus 
tries such as Oil, Natural 
Gas, Atomic Energy, Electric- 
ity and other activities related 
to the energy fields. The prin- 
ciple objective of the Fund is 
possible long-term capital ap- 
preciation 


securi- 


Selling 
Aind., 
Offered at net asset value. re- 
deemable at 99° 
I‘ being 
Fund). 


Vo Commission or 
Charge of Any 


(remaining 
retained by the 


SEND FOR FREE 
PROSPECTUS . . . 
Write to Dept. F 


Distrids 


RALPH E. SAMUEL & CO. 


Members N.Y. Stock 
Exchange 

115 Broadway, N.Y. 6 
CO 71-8600 











THE FUNDS 


ARE TRUST FUNDS 
FOR YOU? 


SALESMEN of mutual funds, especially 
of front-loaded, plans, 
have long used a formidable looking 
document called a declaration of trust 
as a minor part of their pitch (“don’t 
overstress it or you may confuse ‘em,” 
warn their 


contractual 


supervisors ) 

The salesman points out that if you 
make a living trust in favor of your 
wife and your death 
the trust is kept apart from the rest 
Thus, it avoids the 
delays and administrative expenses of 


deat ones, on 


of your estate 
probate procedure 

Some mutual funds’ sales organiza- 
this argument, 
refined, as a 


tions are now using 


sharpened and majo! 
selling weapon. One of the most vocal 
has been Boston’s $420-million Key- 
stone group of funds. Robert Greer, 
who Boston and 
New York as Keystone’s director of 
estate planning and a lecturer at New 
York University, has worked out 
trusts to bring tax or other advantages 
pocket 
Greer’s suggestions 

e First, the 


abov e 


commutes between 


to every Here are several of 
trust described 
It ends on your death, and is 
of course completely revocable during 
your lifetime 


living 


in case you suddenly 
the cash, or the Little Woman 
should prove intractable. Incidentally, 
should you want to avoid publicity, 
a will becomes a public document but 


want 


a living trust is absolutely private 

e If you suspect that your wife, o1 
other flighty, 
fiscally speaking, you can arrange fo1 
the trust to continue after your death 
This will keep the principal out of he 


beneficiary, is a_ bit 


reach but assure her of a regular in- 
come 

e if 
have to 


you are fortunate enough to 


worry about estate tax, a 
marital trust can ease your way should 
you want to leave your estate to your 
wife, and then, say, to your children 
Ordinarily the estate would be taxed 
twice, first on the husband's death and 
then on his instead of 
taxable half of 


his estate, he makes it into a revocable 


widow's If 
leaving his wife the 
the hus- 
band's death, but not on his widow’s, 


living trust, it pays tax on 
when it passes to whomever the hus- 
band has named 

e For 
support 


those, who might wish to 


an aged relative or provide 


for their children while they are get- 
ting started in life, there is the short 


“Clifford” irrevocable trust 
For a minimum time of ten years and a 
day, the donor may neither revoke the 
trust nor touch its The in- 


term or 


income 


come goes to the beneficiary and is 
taxed at the rate for his 
bracket, which we assume is 
lower than the donor’s. 

e Finally, there is the trust for 
those who might wish to leave some- 
thing to charity, church, or 
They can make their gift by means 
of an income reserved charitable trust 
This enables them to receive the in- 
come from the trust for the rest of 
their lifetimes, and also to claim the 
principal, up to 20°, of gross income, 
thei: 


income 
much 


school 


deduction on 
returns 

Why should the funds push legal! 
trusts? To stimulate sales, naturally 
The salesman’s argument runs that 
the best medium for all these types of 
Not 
advan- 
mutual 


as a income tax 


trust is shares in a mutual fund 


only because of the general 
tages of investing through a 
fund, but more particularly 


since a mutual fund is professionally 


because 


managed, there is the very minimum 
for a- trustee to do 

Most mutual fund today 
have forms appropriate to each trust 
for the customer to fill in, though like 
a checkroom ticket refusing responsi- 
bility for loss they urge the custome! 
to consult a lawyer first 
the soft-sell, in othe: 


salesmen 


Very much 
words 


LONDON BROIL 


UNIT Trusts, as London's “City Gents’ 
call mutual funds, were slow catching 
on in Britain, the land of their birth 
The low load (3-4°.) pre 
cluded aggressive selling, and assets of 
the fifty-odd UT’s total only about 
$200 million. In recent months, how- 
ever, London’s’ merchant 
casting 


allowed 


bankers 


have been envious eyes on 
the successful funds launched by their 


Wall St 


Lazards’ 


Lehmans’ and 
Two London bankers, Philip 
Hill, Higginson; and Robert Fleming, 
have decided to take the plunge, and 
the mighty house of Rothschild is feel- 
ing the water with a big toe 

This activity has been sparked by a 
curious scheme that a financing com- 
pany thought up when the British 
government removed restrictions on 
installment credit last 
effect, it advanced 
scale buying of any security on 25 


equivalents, 


summe! In 
money for small 
flat on the origi- 
This is the 
rate British banks charge on personal 
loans, a recent innovation for Britons 
borrowed from the U.S. This arrange- 
ment has been adopted by the 
UT’s. It is, of course, basically differ- 
ent from contractual plans in the U.S., 
where the 


margin, charging 5 


nal loan, or 9% actual 


new 


investor buys the shares 
only as ke pays for them 
Under the British system 


off your loan in one or two years. If 


you pay 
the value of your securities falls, you 
1959 
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How $5 for Barron's Put a 


FINANCIAL 
CUSHION 
UNDER ME 


By a Barron’s subscriber 


Like many other men, I was a hit-or-miss 
vestor—who too often missed. One day I 
aw a Barron's ad in the paper. and it made 
sense. So I sent in my $5 for a trial subscrip- 





on 

I remember the first issue I got, because it 
changed my thinking about a stock I was 
going to buy 

Since then, every issue of Barron's has 
given me information on industries and on a 
number of companies. Barron's tells me how 
they are doing and where they are going—the 
kind of information I've got to have to pick 
good investments instead of lemons | Fund indexes assume reinvestment 

That's how Barron's has helped me increase 

capital. In six and a half years, I've puta 

total of $11,000 into securities. That's about 
$1700 each year. The wavy I've invested it, and 200+ 
reinvested my dividends, it has grown to a bit 
over $28,000—with the help I got from Bar- 190 - 


| of capital gains af net asse! velue 


rons 





| 
No other business or investment pul tion 1t 180 
« Barro It tte r rT 








ort ss 


JULY 





may, of course, find yourself paying 


double or treble what they are worth 
ow to help uu handle 
¢ affairs with great This departure from orthodoxy, with 


the mvestme 


Senal and econal its smack of get-rich-quick, 


vou need to kr 
ind investmer 
3 . has not 
son gpm ah Sate vs gy vir allem escaped criticism in London. The in- 
fluential London Economist, for ex- 
ample, says reprovingly The small 
investor must be protected against his 
own ignorance [25°, is] far bigger 

than margins allowed on Wall St 
it encourages dealings beyond the 
buyer’s means, and if that is not 
speculation, what is?” This buying 
stocks on the installment plan makes 


| = I cele the conservative British look more 
sAZARD UND, speculative than the Americans 
ING. 


FISCAL PATRICIAN 


PROLIFERATING | at 

the rate they are 

pal new mutual funds 

Annual Report na i scone 

: as numerous and 

as of December 31, 1958 an undistinwuish- 

able as Holly- 

wood starlets 

Like the starlets 

the \ are 

to resort to 


micks to catch the publi e) 


George Nelson 


Latest such was thought up by George 


J Nels« n president Oo tne 
44 Wall Street, . 


non- 


iversified, special situations Nelsor 


und, which is to invest largely in 


F 
New York 5, N. Y. Europe Nelson's initial offs n¢ is 
| 


imited to 600 shares priced at an 


eye-popping $35,000-plus a hare 


j 


== ; : —— The mutual fund started as a mode 
WILL YOU SMOKE MY aes 


try 


mans investment medilun Most 
NEW KIND OF PIPE tual funds ecognist his and_ split 
30 Days at My Risk? 


New principle that contradicts every idea their shares when net asset value 
. bp pence gee Pooiha te _o-- grows much above $20 a share. What 
ante to smoke coo! and mild hour afte 

og 7 ee on + eg te a Mage ne then ot the Nelson Fund”? Set it down 
Smokes new CAREY PIPE with, as at of Wace 

ary w for tree facts. No obligation. Write: £. A.CAREY, 
1920 Sunnyside Ave... Dept. 71, Chicege 40, Mlinois 


a 
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AREA RESOURCES BOOK 


New book 
explains why 
the area we 
serve offers 
so much 
opportunity 
to industry. 


Write for FREE COPY 
POWER (maceepriesens 
——— 


Serving in 


C0 Utah-idaheo 
> 


Coloredo Wyoming 








Making Profits in 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profits—and Keeping 
Them 


FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service . . and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-59 


MORGAN, ROGERS & ROBERTS 
64 Woll Street e New York 5. N. Y 





T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


e 
OBJECTIVE: Possible long term 


growth of principal and income. 


OFFERING PRICE: Net asset value 


per shore. There is no sales 





load or commission. 


Prospectus on request 
Dept. B 
10 Light Street Baltimore 2, Md. 














pe 


eystone 
Fund of CANADA 


LTD. 
A diversified, managed inv« 
the resources and industria 
Canada. Net earnings are ret 
reinvested by the Fund at k 
' os 


~~, 


‘2 - For FREE de 
spectus, mai this ad u 


nd address to Dept. M-7 
THE KEYSTONE COMPANY 


50 Congress Street, Boston 9, Moss 

















The facts are these... 
the best time for you to sell. 


the best time for you to buy. 


psychological in origin. 


(1) STOCK MARKET 


(2) STOCK SELECTION 
selection of the best 


according to investment 


(3) INDUSTRY 


and intermediate-term 


sis: Facts & Principles.” 
with buy-hold-sell advice. 


address and this ad, to F-170. 





HOW TO 
SPECULATE NOW 


At a market top, most people feel most like buying. 
At a market bottom, most people feel like se/ling. Yet, a bottom is 


For at market tops and bottoms, the majority opinion is always wrong. 

The same is true for individual stocks, many of which hit their own 
tops, and bottoms at different times from the general market. 

To exploit the opportunities NOW shaping up, it is of fundamental 
importance to remember that about 8&5 


To show you the benefits of measuring investor psychology accucant 
in the critical period ahead, you will receive the following aids—iiicl 
ing 3 separate services—for the next 
SURVEY 
guide to the “when” of investing for 
GUIDE 
stocks in the 
hold or sell recommendations. The Guide just issued also ranks 5U0 stocks 
preference now. 
TREND FORECAST (3 
forecasts of 
of which will continue to outperform the market. 
(4) STOCK SELECTION MANUAL 


(3 Weekly 
: 


best 


each of 44 


Gives you a complete, step-by-step explana 


tion of the “how” of investing for capital gains 


To receive these valuable investment aids, 


AMERICAN INVESTORS SERVICE 





Yet, a top is 


of all market movements are 


3 weeks: 
Issues) —A 
apital gains. 

(3 Weekly 


industries 


continuing 


Issues) —A 
with 


continuing 
posit: buy, 


Weekly 


Issues ) —Long-term 
industry groups, many 


i8-page “Stock Market Analy 
supplemented weekly 


send $1, with your name & 


Larchmont, New York 








EARN! 7% 
MORE ANNUAL — 


A time-tested cumulative participating pr 
ferred stock e Dividends increased every year 
1946 e An essential business, stead! 
owing in size and earnings. Price about $6.50 


ALBERT J. CAPLAN & CO. 
Members. Phila.-Balto. Stock Exchange 
Boston & Pitts. Stock Exchanges ( Associate 


1516 Locust St., Philadeiphia 2, Pa. 


NEW ADVERTISING MACHINE 


Prints & Illustrates Postal Cards 

Learn how businesses are now boosting sales in 

spite of conditions— with ad messaages—printed 

on government postales with amazing new 

patented CARDOMASTER. Guaranteed five 

years. Low price—sold direct. SEND NAME 

for FREE illustrated book of money-making 

ideas and complete unique advertising plans 

Send your name today to CARDMASTER COo.,.}" 

1920 Sunnyside Avenue, Dept. 71, Chicage 40, it. 


We factually measure the effect of 
BUYING POWER SELLING PRESSURE 
in the Stock Market! 

Send $1 for latest Report F or $5 for month's 
trial on prompt refund basis if not satisfied 
LOWRY’S REPORTS, Inc. 
Established 1938 
260 PARK AVE., NEW YORK 17, N. ¥. 


46 





THE FRANKLIN LIFE 


INSURANCE COMPANY 


The largest legal reserve 
stock life insurance mpany in the United States 
devoted exclusively to the underwriting 

~ Ordinary and Annuity plans 


OUR SEVENTY FIFTH YEAR 


Dividend Notice 


The Board of Directors of The Franklin 
Life Insurance Company has declared a 
dividend on the capital stock of Forty 
five Cents a share payable January 
28, 1959 to stockholders of record at 
the close of business January 14, 1959 


Dividend checks will be mailed 


Georce E. HatrmakKer 


Secretary 








Springfield. Illinois, January $, 1959 








PHOTO CREDITS 
Wide World 
Wide World 
Wide World 


Page 11 
Page 12 
Page 15 











LURIE 


(CONTINUED FROM PAGE 36) 





since the original recommendation, it 
still appears a very interesting specu- 
lation, for the management has 
steadily “out-performed” competition 
Fiscal 1958 earnings were around $3 
per share, and it’s possible to visualize 
$3.50 to $4 per share in fiscal 1959 
Even prospect for 1960 
when the full benefits of an approved 
cattle supply will be 
earnings 


more is in 
reflected in 


Armour, whose new management 
now is in the process of “doing the 
job” that Wilson already has done, 
also could be an interesting specula- 
tion around 22. The company has ex- 
ceptionally large internal earnings 
leverage via sales of $410 per share 
Given a slight improvement in profit 
earnings could rise quite 
rapidly from 1958 fiscal year results of 
$1.18 per share 

Northwest Airlines was included in 
this column’s year-end list of 1959 
success story candidates on the basis 
that: 1) 1958 earnings probably will 
be around $3.75 per share as com- 
pared with $3.56 per share in 1957 
This even though capital gains were 
only a fraction of what they were in 
1957. 2) The new Chicago to Florida 
route which went into operation in 
December should add better than $1 
1959 earnings. It may 
mean the difference between the com- 
pany being “in the black” in the first 
quarter of this year as against a sub- 
stantial loss in the like period of 1958 
Northwest is another 


margins, 


per share to 


company which 
has “out-performed” its competition, 
The 
preferred, convertible 
common at 26, 


at least in the past year new 
9%4° $25 par 
into the could be a 
very interesting speculation at going 
levels around 32 

American Radiator, around 15 pay- 
ing 40c, is one of the few low-priced 
stocks with distinct merit. Fon 
thing, the 1959 earnings potential is 


markedly higher than estimated 1958 


one 


earnings of 85c per share which com- 
pares with $1.05 in 1957. Secondly, ad- 
verse industry and general conditions 
prevented the 
hind-the-scenes rehabilitation job ac- 


have important be- 


complished by the new management 
being demonstrated in the re- 


ported statistics 


from 
Given a favorable, 

changes 
dra- 


over-all environment, the 
could 
matic 
Lastly, there’s more to American- 
Standard than the plumbing 
heating business. It’s not generally 
appreciated that the company has be- 
come a steadily more important factor 
in the commercial and residential ai 
conditioning field 


result in comparatively 


earnings and sales progress 


and 
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GOODWIN 
(CONTINUED FROM PAGE 39) WOULD You SPEND 


motive, container, and construction $ 
industries, all of which are expected 
to show improvement this year. An 


increase in the current $2 annual divi- 


dend appears quite possible during f r 
the next 12 months or so uccess 


Burroughs Corp. is a leader in the . ° 
buctnenh tnathine Gil aid te we hl in The Opportunity Year Ahead? 


line company, having paid a dividend . . 

each as since 1895. The company .- - just $20 a year for the facts and guidance you need 
has spent large sums for research and to help make the best possible decisions regarding your 
its efforts have proved successful, as securities during this important period. 


the company’s 220 Computer System s\ 





ELL, that’s all it costs you for the most complete investment service we've 

been able to devise after 56 years of successful experience . the same 

in the field. In addition, some othe service already endorsed by more than 59,000 investors who thoroughly believe 
: that it’s worth eve . . $2 : : - 

modern office equipment has recently at it orth every penny of the $20 they pay—and more! 


been introduced, such as an electron- BECAUSE HERE'S WHAT YOUR $20 BUYS... 
ic bank bookkeeping machine, a bank 
proof and distribution machine, a 


is considered by many to be the best 


aera The Financial World 


‘k " INDEPENDENT “Independent Ap- 
check sorter and amount printer, all APPRAISALS =| praisals” 64-page 


of which have been well accepted guide to nearly 2.000 


The annual “Stock Fact- 
ograph” Manval .« 3\)) 
pase indexed = review ot 
more than 1.800 stocks—a 
parade of pertinent tact 
that highlight their 
points and bad— makes 


Factograph — indispensal 


Burroughs has also been getting in- stocks sent each 
creased business from the Govern- month to every subscriber. Detailed di 
f gests on prices, earnings, dividends. Our 
ment eae missile guidance sy stems individual ratings tor comparison and 
Indeed, the recent Atlas missile that profits Similar guides co-t up te $24 


as a ready-reference 
Sold separately at $ 
was sent into a short-life orbit is be- 

ing guided by Burroughs’ equipment : ’ Specialized, personal 
and confidential advice 


IN ADDITION TO 
Goto” FENANCHAI 
WORLD 32 fact-packed 


issues of «a magazine pub 


I believe this could be a very good Advice-by-Mail 


Privileae about 
as often as tour tine 


around 40; 1957 high, 52 a month. The best and most considered 
Publicker, admittedly, Is a specu- opinion we can mail you on any par 
ticular stock the most seasoned advice 


any mvestment 
one for the long pull. Now selling 


lished for just one pur 


lation. However, I hear some very rT 
we can give vou on whether to buy. <« 


or hold f{vailable tree to subscribers 
of which is the possibility of selling can't be purchased alone at any price 


off its chemical interests. The com- 
pany is strong financially, having a FREE 
net working capital per share of : 
if you act NOW! Hoy, 


around $17. It sold as high as 67 in 
1846. Could be a good gamble during This 72-page book on 


prone to keep you 





good things about the company, one current on exactly what's 
happening and why, in 
the world of stocks, bonds and busines 
eatch trends as they start 

from the most attractive 

or «ell Cost $26.00 at vou 


JF that sounds like $20 worth of 

tax-deductible expense to you, 
. » « $20 that will increase your income, 
improve your portfolio and assure in- 
vestment success .. . just return this 
“ad” with your name and address, and 
your check or money order. (26-week 
trial offer includes all these services 
(CONTINUED FROM PAGE 43) + Investment Timing - Growth Stocks for $12.00.) 


+ How to Read Market Action % YEARS OF SERVICE TO INVESTORS 


indicated as the preferable means of * Statte Saseme Stocks FINANCIAL WORLD 
taking advantage of the interesting BP aly A fer la 

situation in Atlantic Coast Line Rail- Dept. FB-115—17 Battery Place, New. York 4, W. Y. 
road stock. Announcement was made 


several weeks ago that Coast Line and 


Seaboard Airline have started studies COLUMBIA PICTURES 
on the feasibility of merger, and it CORPORATION 


would be difficult to find a union " 
a 


more logical. Even without the pros- = The Board ee al 
, " t today de 
pect of such a merger, Coast Line is a p Peeping Brn gin — , 
S dante 24% at On Dividend Notice 
sound value. It is selling at about 13 . dend on its outstanding 
times earnings in the difficult year COMMON edgy hype The Board of Directors of Northern 
eA — ok nas te mer Pacific Railway Company today de 
r mc stax 5 ° : é ’ : 
um mon stock on January 30, clared a quarterly dividend of 50 cent 
—————4 1959 to stockholders of rec per share on the outstanding capital 
ord December 26, 1958 stock of the Company, payable on 
studies progress, the market is most The Board of Directors also declared Jan. 30. 1959. to holders of record at 
likely to give more recognition to a get ear Ge ae the close of business on Jan. 12, 1959 
.. . Oy leas per share on the $4.2 Cumulative 
Coast Line holdings of 823,000 shares PREFERRED Stock of the company mM 
in Louisville and Nashville, which payable February 16, 1959 to stock- Dec. 11, 1958 
have a market value of roughly $1 holders of record February 2, 1959 
LEO JAFFE 
First Vice-Pres. & Treas 


New York, December 15, 1958 


* aVeg, 
the next year or so. A small stock the basic principles and Lita, 


dividend has been paid for the last procedures of invest 


P ment success tree 
ten years; recent price, 13 


with your order 


FOS TER + Planning ¢ Portfolio iy 


+ Investing for Profit 

















just ended, has a revitalized manage- 
ment and operates in areas with above 
average possibilities. As merge 


GrOTTSCHALD 
Secretar) 








for each $2 market value of Coast- 
line stock 
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RR 


Ky 


Southern California 


Edison Company 


DIVIDENDS 


The Board of Directors ha 
suthorized the payment of 
the following quarterly div: 
lends 

COMMON STOCK 


Dividend No. 196 
65 cents per share; 


PREFERENCE STOCK, 

4.48% CONVERTIBLE SERIES 
Dividend No. 47 

28 cents per shore; 


PREFERENCE STOCK, 
4.56% CONVERTIBLE SERIES 
Dividend No. 43 
28'/) cents per shore 
at 
& Che above dividends are pay 


\ 

stockholders of record Jan 
uary 5. Checks will be mailed 
from the Company's office 1» 
Los Angeles, January 30 


P.C. HALE, Treasure? 


December 18, 1958 


ible January 31, 1959 to 





Pacific Gas and Electric 


mpany 


DIVIDEND NOTICE 
COMMON STOCK 
DIVIDEND NO. 172 


i by 


) 


lders 


74 


K. C. CHRISTENSEN 
e President and Treasure 


1958 


San Francisco, Calif 


A strong case statistically and tech- 
nically can be made for Dana Corp., 
as a means of investing in the automo- 
bile industry. The company, a leading 
supplier of equipment for passenger 
cars and trucks, is financially strong, 
and ably managed. Earnings of $3.86 

$5.45 


in 1957, showed excellent control of 


in the year ended August, vs 


costs in an extremely difficult year 
November quarter earnings were $1.45 
per share against $1.01 in the preced- 
ing year. The stock, which rates 
institutional standing, has not been 
over-exploited in recent years, but 
recently it has worked its way through 
the area in which it has moved since 
1955 and probably would be in fairly 
scarce supply should spring weather 
bring any enthusiasm toward the in- 
dustry. Any. surprises in the automo- 
bile business this year are likely to be 
favorable ones. Automobile debt has 
increased little for three years, aver- 
age age of cars on the road is highe1 
and there is nothing more bullish on 
auto sales than a good stock market. 

It isn’t difficult to find stocks of 
companies with assets worth more 
than the companies sell for in the 
market. Paramount Pictures selling 
at about 46, however, is a rare instance 
where -such assets are being turned 
into cash and with the latter being 
used for reducing the capitalization 
The company’s common capitaliza- 
tion was 2,455,200 shares in 1950, 
1,839,000 shares early last year and is 
probably now down to around 1,750,- 
000. The largest sale of assets was its 
pre-1948 film library which went for 
$50 million, payable over several 
years. A number of smaller sales 
have been announced. There have 
been reports for some weeks that 
sale of the company’s holdings of 
Famous Players Canadian, with mar- 
ket value of almost $20 million, is be- 
ing negotiated. Other major proper- 
ties which are not necessary to the 
company’s operations include’ the 
Paramount Building in New York 
City, and those post-1948 films which 
have been completely written off 
This program is not interfering with 
the company’s normal business, which 
produces earnings of between $2 and 
$4 a share. An electronic subsidiary 
is showing promise. The company 
undoubtedly wishes to re-purchase 
stock as cheaply as possible so this is 
unlikely to be an exciting holding. 
However, there are few stocks with 
more definite appreciation prospects 

Stocks which seem to be in position 
to attract institutional favor in their 
groups or which are rising in invest- 
ment standing include Allied Chemi- 
cal, Glidden, White Motors, Jones & 
Laughlin, General Refractories, Arm- 
strong Cork Co., Food Machinery and 


Anaconda 





BOSTON EDISON 
COMPANY 


Preterr 
quarterly 
share his 
yable on the 
ruary 1959 to holders 
i at the close of busines 
9. 1959 of the Cor 


Prefer 


iarterly 
per share has 
payable on the sex : 
February 1959 to holder 
record at the close of busir 
January 9, 1959 
pany’s Cumulative Preferred 


Stock, 4.78 Serie 


nmon Dividend No 

A quarterly dividend of 70 cents 
per share on the Common Stock 
of the Company has been de 
clared, payable on the second 
day of February 1959 to stock 
holders of record at the close of 
business on January 9, 1959 

Checks will be mailed from 
Old Colony Trust Company 
Boston 


ALBERT C. McMENIMEN 


Treasurer 


Boston, December 22, 1958 











LONG ISLAND LIGHTING COMPANY 





QUARTERLY 
DIVIDEND 





COMMON STOCK 


The Board of Directors has de- 
clared a quarterly dividend of 
30 cents per share pay able on the 
Common Stock of the Company 
on February 1, 1959, to share 
aolders of record at the close of 
business on January 13, 1959. 
VINCENT T. MILES 
Treasurer 


December 31, 1958 








FEDERAL PAPER BOARD CO., Inc. 
Common & Preferred Dividends: 


The Board of Directors of Federal 
Paper Board Company, Inc. has this 
day, declared the following quarterly 
dividends 
50¢ per share 
2854 ¢ per share on the 
Cumulative Preferred Scock 
Common Stock dividends are payable 
January 15, 1959 to stockholders ot 
record at the close of business Dece 
ber 29, 1958 
Dividends on the 4.6° Cumulative 
$25 par vaiue Preterred Stock are pay 
able March 15, 1959 to stockholders 
ot record February 26, 195 
ROBERT A. WALLACE 
Vice President and Secretary 
December 16, 1958 
Bogota, New Jersey 
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DIVIDEND NO. 184 

ON COMMON STOCK 
The Board of Directors of 
Consumers Power Company 
has authorized the payment 
of a dividend of 60 cents per 
share on the outstanding 
Common Stock, payable Feb- 
ruary 20, 1959 to share own- 
ers of record January 23, 
1959. 

DIVIDEND ON 
PREFERRED STOCK 


The Board of Directors also 
has authorized the payment 
of a quarterly dividend on 
the Preferred Stock as fol- 
lows, payable April 1, 1959 
to share owners of record 
March 6, 1959 


CLASS PER SHARE 
$4.50 $1.12'2 
$4.52 $1.13 
$4.16 $1.04 

CONSUMERS POWER COMPANY 
JACKSON, MICHIGAN 





Seruing Outstate THichigan 


a Or in 


Se noe 


“JUST 


FINE, 
THANK 


... like 800,000 Americans who 
have been cured of cancer 
because they went to their doc- 
tors in time. To find out how to 
guard yourself against cancer, 
write to “Cancer” in. care of 
your local Post Office 


AMERICAN CANCER SOCIETY 
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a front end suspension bearing of 
Tefion in at least one of the popular 
cars shortly. You can buy imagination 
rather cheaply in this stock, whereas 
imagination comes very high right 
now in most stocks 

United Aircraft (60) looks under- 
valued in relation to other stocks. It 
sells at a little less than ten times 
indicated earnings of around $6 to 
$6.50 a share in 1958 and offers a 
return of 5 on the basis of a $3 
annual dividend. The stock sold as 
high as 80% (adjusted) in 1956, up 
to 75%4 in 1957 and to 697s in 1958 
This stock has treated investors about 
as well as any aircraft issue, and it 
more nearly approaches investment 
quality than almost any other equity 
representative of the industry. At 
these prices, United Aircraft would 
seem to involve little risk while 
promising moderate profit possibilities 


over a reasonable period 
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large accumulated depreciation 
are going to 

measure of! profit I 

your profitability ratio 

you should use gross in\ 
measure of the investm 
nominator. In this way 

a profitability ratio 

gained for cash sper 

figures 


Middlebury, Conn 
Forses does 
one yardsticl 


perjorma ice 


yardsticks) 

be. But as measur 
cal pertjor ance the 
useful “ The ards 
other and 

mented by 

| 
as leader 


vested 
Hidden Assets 


Srr: In your artic] 
Them All” (Forses 
that Investors Stock 
$308.7 millior Ir 
question Inve 
lion The total 
versihied Servi 
you gave cor! 
Incidentally, Ir 
Fund is the largest 
in Canada, with $170 mil 
CHARLES 
Fort Smith, Ark 





—10 DAY FREE EXAMINATION—. 





THE HOW ano WHY or 
INVESTMENTS 


PRINCIPLES, PRACTICES 
and ANALYSIS 


by DOUGLAS H. BELLEMORE, 
Professor of Finance, N. Y. U. 


THs BIG VOLUME points up for you 

the investment problems arising 
today with particular emphasis on 
price as the most important factor you 
have to consider to make wise invest- 
ment decisions from here on. Tells you 
when not to buy “growth” stocks. Points 
out the weaknesses of the Dow Theory 
and other technical forecasting de 
vices. Explains in full the foolproof 
methods of successful timing techniques 
you can-use to avoid buying at the 
peaks. Supplies valuable guideposts to 
investment planning for the individual 


as well as the institutional buyer. 


Discusses each and every class of se 
curity, including mutual funds, with 
specific tests for evaluating each. De 
votes the last 13 chapters, a veritable 
book in itself, to security analysis with 
many actual examples of professional 
analyses. This section should prove in 
valuable to the sophisticated investor, 
fund manager, institutional buyer and 


professional analyst. 


The 198 charts and tables make it 
one of the most comprehensive invest- 


ment books published 


Endorsed by Leading Colleges such 
as: Boston College, C.C.N.Y., lowe 
State, Loyola, Oklahoma, Texas, 
Washington and Lee, efc 


FORBES INC 
70 Fifth Ave... New York 11, N.Y 
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ON THE 


TH 0 U G HTS BUSINESS OF LIFE 


Our chief usefulness to humanity 
rests on our combining power with 
high purpose. Power undirected by 
high purpose spells calamity; and 
high purpose by itself is utterly use- 
less if the power to put it into effect 
is lacking THEODORE ROOSEVELT 

Economic and military power can 
be developed under the spur of laws 
and appropriations. But moral powe1 
does not derive from any act of Con- 
It depends on the relations of 
their God. It is the 
churches to which we look to 
develop the resources for the 
moral offensive that is 
make human rights 
win a just and lasting peace 

JoHN Foster DULLES 


gress 
a people to 
must 
great 
required to 


secure, and to 


The sorrow of knowing that there is 
evil in the best is far out-balanced by 
the joy of discovering that there is 
good in the worst AustTEeN RIGGS 
We must 


bitual, as early as possible, as 


make automatic and ha- 


many 
The 
daily life 
effortless 
custody of automatism, the more our 


useful actions as we can 
more of the details of ou 
we can hand over to the 
will be set 
own proper work 


WILLIAM JAMES 


higher powers of mind 


free for their 


What I am concerned about in this 
fast-moving world in a time of crisis 
both in foreign and domestic affairs, 
is not so much a program as a spirit 
of approach, not so much a mind as a 
heart. A program lives today and dies 
tomorrow. A mind, if it be open, may 


change with each new day, but the 
spirit and the heart are as unchang- 
ing as the tides Owen D. Younc 
In no direction that we turn do we 


find’ ease or comfort. If we are hon- 
est and if we have the will to win we 
find only danger, hard work and iron 


resolution WENDELL L. WILLKIE 


If you count all assets you 


always show 


your 
a profit 

ROBERT QUILLEN 

The wise man is informed in what 

is right. The inferior man is informed 

in what will pay. ConFucius 


You can’t sit on the lid of progress 
If you do, you will be blown to pieces 
Henry KAISER 


Do it the hard way! Think ahead 
of your job. Then nothing in the 
world can keep the job ahead from 
reaching out for you. Do it better 
than it need be done. Next time do- 
ing it will be child’s play. Let no one 
or anything stand between you and 
the difficult task, let nothing deny you 
this rich chance to gain strength by 
adversity, confidence by mastery, suc- 
Do it better each 
Do it better than anyone els¢« 
I know this sounds old- 
but it has built the 
Hartow H. Curr;ice 


cess by deserving it 
time 
can do it 
fashioned. It is, 
world 


B. C. FORBES: 
great 


The 


spicuously 


majority of con- 


successful men are 


early risers. Many men of far- 
have half-a-day’s 


o'clock. By 


‘the time other folks get around, 


flung affairs 
work done by ten 
these men are more or less free 
fo receive visitors, hold consul- 
tations with their own associates, 
attend forth 
An early start enables them to 
their Often, the 
finds his 


meetings, a nd so 


drive business 
late 
driving him; 


starter business 
he is so busy striv- 
ing to catch up with each day’s 
duties that he has little time for 
thought, reflection, for initiative, 


Mor- 
al: To get up in the world, get 


for exercising foresight 


up early in the morning 


There is not the slightest dangei 
that humanity will put up indefinitely 
with which 
thoroughgoing regimentation It is 
this 
too many potential Patricl 
and will 


Rocer J 


any scheme involves 


not human nature to tolerate 
There are 
Henrys, continue to 


WILLIAMS 


they 


reproduce 


The 


to create and enforce policies rathe 


functions of an executive are 


than to work out problems resulting 


Louis F. Musm 


from such policies 


It is as much an art as a science 
to design a product that will sell. The 
successful corporation is the one that 
masters the art as well as the science 


Frep DOoNNE! 


builds 
and at 


Twentieth century America 
schoolhouses with the fervor 
times with the breath-taking imagi- 
nation with which Europe in the Mid- 
dle Ages built cathedrals 
we shall never in all future time build 
prouder monuments to our hopes and 
our faith shall 
children’s schools 


WILLIAM H 


Possibly 


than we build in our 
CorNOG 


life, Man is the 
And there is only one 


In the business of 
only product 
direction in which man can possibly 
develop if he is to make a better liv- 
ing or yield a dividend to 
himself, to his nature or to 
God He must grow in 
wisdom, kindliness and understand- 


ing V. C. KitcHen 


bigger 
race, to 
knowledge, 


If you want to get the best out of a 
look for the best that 
BERNARD HALDANE 


man, you must 
is in him 

If a man does not keep pace with 
his companions, perhaps it is becausse 
different 
him step to the music which he hears 
howeve1 


he hears a drummer Let 


measured or fai 
HENRY 


away 
Davip THOREA\ 


Don't 
When 


exist but vou have 


illusions 
still 


part with you 


they are gone you may 


to live 
Mark TWAIN 


cease 


Part ol humar 
change, 


othe 


nature resents 


loves equilibrium, while ar 


part welcomes novelty, loves 


the excitement of disequilibriun 
There is no formula for the resolutior 


of this tug-of-war, but it is obvious 
that 


them 


absolute surrender to either of 


disaste 


J. BARTLET 


invites 
BrREBNE 
No man has a right to do as he 
except whe n he 


right & 


pleases pleases to di 


SIMMON 


More than 


available 


3.000 selected “Tho 
na 544-page bool 
lar edition, $5. Delu 


ights 
Regu- 


re edition, $7.50 
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A Text... 


igar Maddetr \t 

t Ga What's your favor 

ext \ Forres book is present 
senders f texts used 


we beseech 
increase 


that ye 
that ye 


brethren, 
and 


you, 


more and more 


study to be quiet, and to do your own 
business, and to 
hands, as we commanded you 


work with your ow? 


I THESSALONIANS 4:10, 11 
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This man has an electrifying job 


Every day. this technician sends 


thousands of " rusture che 


tiny electric shocks through containers of ci 
rette tobaceo. This unique “shock test” is a deve 
opment of the Research Laboratory of 1} 


Amer in Pobaceo ( OOMTLp ANY 


Phe shocks are registered on a meter ibn 


Which measures the electrical conductivity of the 
tobacco Since conductivity varies with the 
imount of moisture present, the test actual 


thre tobucceo 7 ture ntent 


i Jf, CN 2 C , 
the rs PMLACAIN JSutacco ore 
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LUCKY STRIKE+ PALL MALL+ HIT PARADE - HERBERT TAREYTON~ DUAL FILTER TAREYTON 





THE NEW NAME IN CLEVELAND (S) 


the proudest 
name in 


HOTELS 


For Reservations 

by the new 
4-second 
Reservatron or 
Direct-Line Teletype 
call your nearest 
Sheraton Hotel 


EAST 
WEW YORK 
Park erat 
ton f 
a erly 
the A assador) 
eraton McA 
hetaton R 
— 
WASHINGTON 
hetaton-Park 
onveqeass 
BALTIMORE 
ved 
PMILADELPHIA 
PROVIDENCE 
ATLANTIC city 


SPRINGFIELD, | Mass 


SYRACUSE 
scuse inn 

BINGHAMTON, ny 
(opens early 1959) 
MIDWEST 
CHICAGO 

erat Blackst 

eral Holt 
DETROIT 
CLEVELAND 
CINCINNATI 
ST touts a 
OMAHA 
AKRON 
INDIANAPOLIS 
FRENCH UcK, ind 
RAPIO CITY $0 


Si0UX CITY lowa 
ecatna. Olas’ 








herat Wao 
SIOUX FALLS, SD 
herat arpente 





it 


he ceenrd 
CEDAR RAPIDS, lowa 








SOUT 
LOUISVILLE 














The Wat 
DALLAS 
(opens ¢ 
AUSTIN 


MOBILE, Alabama 
| Cat H . 
WEST COAST 
SAN FRANCISCO 
LOS ANGELES. 
PASADENA 
PORTLAND, Oregon 
CANADA 
MONTREAL 

THE CITY'S BEST-KNOWN HOTEL now wears next to Union Passenger 

a proud new name and soon will boast a bright) = painted, refurnished, 

new look. The Sheraton-Cleveland, ideally located — tioned. Stay here on your next Cleve ' 

iicitinis Canmmeit a. rg HAMILTON, Ont 
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Terminal, is being re TORONTO 
and completely air-cond Seen SNe 
MIAGARA ers Ont. 
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